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Reo Redivivus 
Lansing Crusades 
50 Years on Air 
First Time Sale 


ee 
By 


Chris Sinsabaugh 










EO redivivus! Which, accord- 
jing to the Hon. Noah Web- 


“revived.” Re- 
divivus is par- 
ticularly applic- 
able inthis 
case because of 





Industry’s Gains 


6,000,000 Find Livelihood 
in Motor Production 
and Operation 


NEW YORK.—Nearly 30,- 
000,000 motor vehicles run- 
ning on the 3,000,000 miles 
of highways in the United 
States provide a livelihood 








people and goods, it is shown by 
“Automobile Facts and Figures” 
for 1938, issued this week. 

Every state in the union bene- 
fits from the sale of automotive 





TRAFFIC IN 1960. General Motors executives view model of corpora- 
tion’s New York World’s Fair exhibit building as Designer Norman Bel 


Geddes explains motor traffic and street intersections of the future. 


Left 


to right, in rear, Alfred P. Sloan jr., chairman; Richard H. Grant, vice- 
president; William S. Knudsen, president, and Charles F. Kettering, vice- 


president. See story on Page 23 








Stock Reductions 


Used Car Sales Reported 
Keeping Pace With 
New Car Buying 








By William C. Callahan 
Managing Editor, AN 
DETROIT. — Preliminary 
reports on July car and 
truck sales indicate a pos- 


10-day period will be maintained 
throughout the month still re- 
mains to be seen, but the nor- 
mal trend has been that the 
second 10 days exceed the first, 


en - *. 


ster, means that this real/for 6,000,000 persons. These sibility that the current 
= pioneer of the| workers are employed in manu- month may exceed the esti- 
automobile in-| facturing, selling and servicing mated 188,000 to 190,000 sales 

dustry is “liv-| Passenger cars and trucks, build- during June. Whether the i 

ing again,”|ing roads and transporting strength shown during the first 


the recent/|material, according to the and the third 10 period usually i 
}” house - clean-| twentieth edition of the statis- ° . exceeds the second. 
a ing, bringing} tical annual published by the Willys Reduces Tits Prices Scattered reports from some a 
Rowiand about a new|Automobile Manufacturers companies indicate that the first i § 
line of Campbell deal in Lansing} Assn. Not only is the automo- 10 days of July were almost boat 
illmor, and putting in|tive industry a big buyer of nh I oO e AY 10- 2 equal to the first 10 days of 
ge and} power a ~ =. ae a a = ao - ma- June, and the July period in- t 
Tket— headed by owilan ampbell. | terials an proaucts, ut it is : 2 cluded a long Independence Da * 
trucks ‘ 6 & the largest customer of several) TOUEDO.—In a surprise|senger cars in dealer stocks wesk-end. Sales this ent. - i 
every leading industries. move, price reductions as high | throughout the country. courses, exe elas ainedebed ‘ 
T them IT WAS CAMPBELL who |i "soy a heed istical | 2S $26 on the standard coupe,| The new prices bring the , : és 
three | took the bull by the horns, VET! Sper = melteiies and ranging throughout the line,| price of the Willys standard through drives by various com- g 
named his own ticket, started | S€tles, which have been pub- were announced this week by| coupe model, delivered at To-| Panies, coupled with a revival of 3 
the production lines running|lished for many years, are con- Willys-Overland Motors, Inc., to|ledo, but not including federal |°°"fidence among buyers. i 





again and who has formulated 
plans which promise to regain 
for Reo its place in the sun. 
Campbell is chairman of the 
board and the president is Col. 
Fred Glover, who made _ his 
reputation with Timken-Detroit, 
specializing in production and 
plant management. His general 
sales manager is Frank'N. Mor- 
gan, who won his spurs with 
Rickenbacker, Studebaker and 
for seven years with Reo run- 
ning branches and such. His 
chief engineer is H. A. Flogaus, 


tinued in the new edition of the 
96-page reference book, while a 
number of new features are 


added. These range from one 
(Continued on Page 2, Col. 3) 


cover current and future pro- 
duction of 1938 cars at the fac- 
tory and to be immediately 
available on all Willys pas- 





Chrysler Names Jacobson 
Sales Manager of Division 


DETROIT.—Joseph W. Frazer, 
vice-president in charge of sales 


ager and after that served four 
years as manager of Chrysler’s 


or state taxes, down to $499, the 
lowest coupe price ever offered 
on current Willys coupes. 

The sedan models are sub- 
stantially reduced with a $10 
price cut made on the deluxe 
four-door sedan model. 

W. C. Cowling, vice-president, 
said, “Willys has been gen- 
erally accepted as the leader in 
bringing a new price class into 
the automobile field. 

“We have been continually 
watching for an opportunity to 
make it increasingly easier for 


An encouraging factor in the 
July sales strength is the re- 
ported comparatively good move- 
ment of used cars, which indi- 
cates that there will be little 
likelihood that the downward 
trend in used car stocks will be 
halted this summer. Used car 
sales are estimated to be in the 
neighborhood of 400,000 a month, 
which is a big improvement over 
the earlier part of the year. 

Stocks of used cars are per- 
haps somewhat higher than esti- 
mated in Automotive News a 


an up and coming chap who| of the Chrysler division, Chrys-| Philadelphia branch, returning} nore people to enjoy the ad-| few weeks ago, at between 500,- 
came from General Motors ler Corp., an-/to the factory in 1932. ' Since vantages of owning a new car.|900 and 525,000 units, since the 
Truck and who already has nounces the ap-/then he has been sales director, |p. move we are making is not} AN estimate did not take into 


mapped out a plan of action for 
Reo that sounded good to me 
when I called on ’em last Tues- 
day. Added to the assets is C. 
W. Woods, for 22 years with 
Timken-Detroit, named as sec- 


pointment 
of Charles L. 
Jacobson as 
sales manager 
of that division, 
effective 
immediately. 





and for the past three years as- 
sistant general sales manager. 


The Top Ten 
PASSENGER CARS 


merely a seasonal price cut. It 
is a definite move in line with 
a growing feeling that price re- 
ductions should be made wher- 
ever possible. 


consideration stocks in strictly 
used car dealer lots. While there 
is no definite figure in this re- 
gard, it is felt that these units 
(Continued on Page 2, Col. 1) 
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to Minneapolis as regional man- | 





tive staff is the latest of several! 


(Continued on Page 2, Col. 3) 
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July Car, Truck Sales Are Near June Level 


Unexpected Retail Demand | 
Indicates Stock Reductions 


(Continued from Page 1) 


would boost the estimate to be- | 


tween 550,000 and 560,000 units. 
Plans now being promulgated in 
the industry should help to re- 
duce this stock to a near record 
low by Oct. 1. 


Production showed its first 
real slanting off during the past 
week With the estimate at around 
30,000 units as compared with 
42,000 a week ago (see page 17). 
This factor, coupled with con- 
tinued sales strength for the re- 
mainder of this month, would 
bring about a sharp reduction 
in new car inventories as well as 
used inventories. 


There are good and bad angles 
to the present used car situa- 
tion. Surveys indicate that the 
big stagnating stock of late 
model used cars has been dis- 
sipated to a good extent. This 
means that these cars at high 
prices will not be in competi- 
tion with new cars this fall to 
the extent that they were last 
fall. 

On the other hand, it means 
that the stocks now held by 
dealers are too heavily of the 
older models, which at the pres- 
ent time are least in demand 
because the buyers of this type 
car have been hardest hit by 
unemployment. 

A survey conducted by Wall 
Street Journal, however, reveals 
that new car ownership in re- 
lation to total ownership is not 
greatly different from what it 
was in 1932, despite the heavier 


Workers Get OK 
To Wreck Plants 
In NLRB Ruling 


DETROIT. — Right of Detroit 
Gasket & Mfg. Co. to discipline 
employes because of damage to 
company’s plant and machinery 
as the result of a strike was de- 
nied in an intermediate report 
filed by James C. Batten, NLRB 
trial examiner. He recommended 
that 37 of the 45 workers named 
in the complaint be reinstated 
with back pay. Complaint against 
the company regarding the eight 
others was dismissed. 

In the NLRB trial last May, 
the company contended that the 
employes were discharged be- 
cause of damage to the plant and 
equipment during a strike last 
October and not because of the 
union activity. 








sales during the past two re- 
covery years. This, according to 
the survey, is an indication that 
the new car market has not 
been oversold during the past 
two years and that the stage 
is set for a good new car demand 
this fall and winter. 


To some extent this satisfac- 
tory outlook also can be applied 
to the present stocks of older 
used cars. Anticipated increases 
in employment this fall would 
bring back into the market the 
very type of buyer, into whose 
budget these cars would fit and 
who in most cases will be faced 
with the necessity for buying. 


Taken by and large, all sur- 
veys indicate a most optimistic 
outlook for the latter months of 
this year, from both a sales and 
inventory standpoint. . 


Canadian Car 
Ownership Up 
79,578 in 1937 


MONTREAL. — Motor vehicle 
registrations in Canada increased 
79,578 in 1937 over 1936, the 
totals being 1,319,702 against 
1,240,124, the Dominion Bureau 
of Statistics announces. 


All provinces recorded gains 
over the previous year, the per- 
centage of increases being as 
follows: Prince Edward Island 
5.0 per cent; Nova Scotia 8.4; 
New Brunswick 10.1; Ontario 
5.7; Manitoba 7.9; Saskatche- 
wan 2.7; Alberta 3.1; British Co- 
lumbia 9.7; and Yukon Terri- 
tory 0.7. 


Despite the gain in number of 
vehicles registered, revenues 
were lower, amounting to $25,- 
933,905 compared with $26,493,- 
922. 

The drop was accounted for 
by a decline in Ontario’s reg- 
istration revenues, due to the 
decrease in rates. 

Canada’s nine provinces re- 
ported higher collections of the 
gasoline tax which totaled $38,- 
373,947 compared with $34,532,- 
436. 





Reports Necessary 
ALBANY, N. Y.—New York has 
passed a law, providing that failure 
of non-residents to report accidents 
occurring in the state, shall be 


grounds for suspension or revoca- 
tion of privileges of operating in the 
state. Law becomes effective July 1. 





C.F. KETTERING, 


Corp., turns over to C. P. Fisken, 


(right) director of research of the General Motors 
advertising manager of Chevrolet, the 


C. F. Kettering trophy to be awarded fur the best designed Soap Box 


Derby racer. 


This trophy annually goes to the 
designed car to the National Soap Box Derby to be held in Akron, O., 


boy who brings the best 
Aug. 


14. Grand prize for the winner of this great boys’ syorting event is a four 
years’ college scholarship. In addition to this grand prize and the Ketter- 


ing trophy, 
brakes, the best upholstery, 
five place winners. 


other awards are made for cars having the best designed 
the best time in any heat—and to the first} 





EXECUTIVES STEPPING UP. 
J. Poag, right, felicitate each other on their appointments as assistant gen- 
eral sales managers of Dodge. Forest H. Akers, Dodge vice-president, con- 
veying word of the double appointment, is shown in the center. 





John W. Hutchins, left, and Emerson 


Hutchins, Poag Promoted 
To New Positions at Dodge 





(Continued from Page 1) 


and advertising—now assumes 
the post of assistant general sales 
manager in charge of merchan- 
dising and advertising. 

Donald T. Stanton, whose ap- 
pointment to the post of director 
of sales heads a list of additional 
Dodge promotions announced by 
Akers, began his career with 
Dodge in 1915 in the sales de- 
partment; later he became dis- 
trict representative, director of 
foreign sales, service director. 
Prior to his latest advancement, 





‘Facts & Figures’ 
On Industry 
Issued by AMA 


(Continued from Page 1) 


showing that the 7,264 automo- 
tive patents granted last year 
represented 17 per cent of all 
patents issued by the United 
States patent office, to a tabu- 
lation indicating that 85 per 
cent of farm families own auto- 
mobiles. 


Legislation affecting the mo- 
tor vehicle industry and trade is 
systematized in a newly devised 
chart which affords at a glance 
a descriptive classification of 
laws and the states in which 
they are effective. 


Machine Tool 
Inquiries Rise 


CLEVELAND. — An improve- 
ment in inquiries for machine 
tools has been noted at New 
York and Chicago although new 
contracts placed are not large. 
At Detroit it is reported that re- 
tooling at Chrysler, General 
Motors and Ford plants for 
1939 models will begin about 
Aug. 1. 


At other centers there is little 
change in the picture, although 
sentiment seems to have im- 
proved somewhat. Tool builders 
have been encouragel to an ex- 
tent by the recent report of the 
National Machine Tool Builders’ 
Assn. showing an increase in 
the June tool index figure to 
70.2 from 66.7 in May. 








13 Municipal Test Stations 
Now Operating in Neb. 
LINCOLN, Neb.—Thirteen 


municipal testing stations are 
now in operation in Nebraska, 
according to report of R. F. 


Weller, chief of the state high- 
way patrol. 

Approval has also been given 
to three private garages as of- 


ficial state testing stations for | 


automobiles. 





Stanton was the Dodge organi- 
zation’s supervisor of Plymouth 
sales. 

Still other appointments an- 
nounced by Akers affect man- 
agements and staffs of several 
Dodge regional offices. H. M. 
Rowell, manager of the Chicago 
region, was appointed to the 
management of the New York 
region. Prior to his Chicago ten- 
ure, Rowell was special field 
representative, city manager, 
and manager of the Kansas City 
and Philadelphia regions. 

Geo. W. Malcomson, first as- 
sociated with Dodge as special 
equipment and truck representa- 
tive and lately functioning as 
manager of the Atlanta region, 
has been made manager of the 
Chicago region. 

Frank E. Seaman, replacing 
Malcomson as Atlanta regional 
manager, first served the cor- 
poration as Plymouth promotion 
representative; he later became 
Dodge disirict representative, re- 
gional merchandising manager, 
city manager, assistant regional 
manager. Two years ago he was 
transferred to Oklahoma City as 
regional manager. 

John P. Mansfield, new re- 
gional manager in Oklahoma 
City, advanced to his present ap- 
pointment through work as sales 
representative in Iowa, Wiscon- 
sin and Illinois. Three years ago 
he became regional merchandis- 
ing manager in Chicago, and 
later city manager in St. Louis. 

N. J. O. Strider, who replaces 
Mansfield as St. Louis city man- 
ager, joined Dodge as _ special 
representative in New York, 
later became district representa- 
tive in Bridgeport. A year ago 
he was transferred to Detroit, as 
special representative. 


(| Youth is F eted 


As 2-Millionth 
Rotunda Visitor 


DEARBORN.—Donald Nelson, 
4 freckled-faced junior high 
school student, is back home in 
Washington, D. C., showing off 
iis souvenirs to his _ baseball 
-ronies and wondering if it all 
‘eally happened. 

Late one afternoon last week 
Donald’s father Elmer M. Nel- 
son, an employe of the Food and 
Drug Adminstration, Department 
of Agriculture, parked his car 
in the parking lot of the Ford 
Rotunda here, planning to spend 
a half hour seeing the Rotunda 
and its exhibits, which attract 
tens of thousands of visitors 
monthly from all over the world. 

Donald marched through the 
Rotunda entrance doors first and 
thus became the two-millionth 
visitor since the Rotunda was 
opened to the public May 16, 
1936. 


Ford attaches stepped up to 
him at once and informed him 
of his good fortune. Mr. and Mrs, 
Nelson and Donald’s sister, Edith, 
10, stood by smiling while Don- 
ald grinned all over. 


With only two hours to spare 
before they were scheduled to 
leave Detroit for Buffalo by boat 
en route home, Donald and his 
family were taken in charge by 
Rotunda guides, saw the Rotunda 
sights, had a ride on the “Roads 
of the World”, and then were 
taken on an especially conducted 
tour of the Rouge plant in a 
Lincoln- Zephyr, including a 
drive through the corridors of the 
big motor building. 


Returning to the Rotunda, 
Donald was escorted to the ex- 
ecutive lounge where he was 
welcomed by J. R. Davis, Ford 
general sales manager and pre- 
sented with a special souvenir 
visitor’s guide book, personally 
autographed by Edsel _ Ford, 
president of the Ford Motor 
Company. Davis also presented 
to his sister a big box of candy. 





Baltimore-Washington 
New Highway Proposed 
WASHINGTON. — Considera- 
tion was being given this week to 
plans for a new short cut high- 
way between Washington and 
Baltimore, one of the most 
heavily traveled motor routes in 
the east. The Maryland state 
roads commission had before it 
an offer of the rights of way of 
the defunct Washington, Balti- 
more and Annapolis railway for 
a sum of $75,000, made by the 
receivers. 








TWO-MILLIONTH VISITOR to the Ford Rotunda, 


Motor Co.’s Rouge plant, 
shown here with John R. Davis, 


gateway to Ford 
was Donald Nelson, 15, of Washington. He's 
Ford general sales manager, who pre- 


sented youth with souvenir guide book especially autographed by Edsel 


Ford. 
this week. 


Youth and his family were taken on a special tour of the plant 
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Outlook Bright for °39 Season, Klingler Say 


Industry’s House in. Order 
Again, He Tells Conclave 





DETROIT.—With the automo- 


tive industry’s house “pretty 
well in order again,” the out- 
look for the 
1939 model sea- 
son is very 


promising, H. J. 
Klingler, gen- 
eral manager 
of Pontiac Mo- 


tor, told the 
national con- 
vention of 


American Assn. 
of Nurserymen 
at Hotel Book- 
Cadillac here 
Thursday. 


Despite the severe drop in the 
new car market last fall and the 
resultant jam-up in used car 
stocks this spring, Klingler said, 
both situations are now under 
control. 

“JT haven’t figures for the 
whole industry,” he said, “but 
in our OWn company inven- 
tories of both new and used 
cars, unsold and in dealers’ 
hands, are lower by several 
thousand units than at this 
same time last year. 

“All this promises well for the 
new 1939 model season which is 
not many months away. After a 
poor 1938 season, there should 
be some carry-over into next 
year because the people who 
habitually buy new cars haven't 
had their incomes cut so hard 
in this latest depression as the 
wage workers, who are the 
backbone of the used car mar- 
ket. I am not promising any- 
thing, but I do believe a lot of 
people will want next year’s 
new cars, even if they have to 
use their relief money for a 
down payment. 

“So, all things considered, I 
don’t think the future looks so 
bad. Just between you and me, 
I expect 1939 to be better than 
1938.” 

Earlier in his address, Klingler 
touched on the car of the fu- 
ture, declaring that radical de- 
partures, such as_ rear-engine 
models, must come slowly be- 
cause of public taste. 

“I haven’t any definite idea 
when we will have full stream- 


Neb. Car Sales 
Spurt as Crops 
Hit High Mark 


LINCOLN, Neb. — New and 
used car sales have shown a 
decided increase as a result of 
the heavy grain yields of the 
last few days. Announcement of 
possible wheat loans, that would 
guarantee the farmer at least 61 
cents a bushel, acted as another 
shot in the arm. 

Automobile and truck require- 
ments will be heavy during the 
next six months. The prospects 
for a heavy corn crop are flat- 
tering, and the generous rain- 
fall in the cattle country as- 





H. J. Klingler 








sures a record-breaking crop of | 


hay. 

Nebraska’s nosedive 
and used car sales resulted en- 
tirely from adverse crop condi- 
tions. The labor situation has 
little effect. Dealers in the small- 
er towns were first to benefit 
from improved conditions. 


Fuel Revenue Down 
CONCORD, N. H.—A decrease in 


May gasoline revenue was reported | 


by State Treasurer F. Gordon Kim- 
ball, who said the amount paid this 
year was $289,077, compared with 
$292,229 in May, 1937. For the year, 
however, up to the end of May, the 
total was $4,520 ahead of the first 
five months of last year 


in new| 





lining or rear-engined cars,” he 
asserted, “but I don’t think it 
will be very soon. I know I 
would hate to have my own 
company make any such radical 
step. In fact, my company 
couldn’t afford to take it. 

“People ask me when cars 
will get still bigger. And I ans- 
wer that the companies build- 
ing the smaller cars seem to be 
doing pretty well, while the 
larger ones aren’t getting 15 per 
cent of the business. 

“When people ask about some 
wide departure from current 
styling, I point out that public 
curiosity is one thing, but that 
public taste is wholly different. 
And public taste moves forward 
slowly. 

“As to further growth in the 
industry, there are, I believe. 
years ahead better than any yet 
experienced. There are more 
cars in use now than there were 
in 1929, despite two intervening 
depressions. Not only are there 
more cars, but each individual 
car is, on the average, driven 
farther each year. Roads are 
constantly being improved, and 
the utility of a car is thus 
widened. 

“We also know that what is a 
physical accomplishment in one 
part of the country is certainly 
a likely expectation for the 
country as a whole. And on 
Jan. 1, 1936, there were 55,316 
motor vehicles registered with- 
in the city limits of Long Beach, 
Calif. As of the same date, the 
city engineers of Long Beach 
estimated a total population of 
153,000 people within those 
limits. That gives us a ratio of 
one motor vehicle for each three 
people. 

“Applying the same ratio to 
the 130,000,000 people in the 
United States, and we get the 
astonishing figure of 43,300,000 
motor vehicles. That compares 
with roughly 28,000,000 ac- 
tually now in use. 

“So you see, in addition to 
the replacement market, there 
is a great potential new market 
for motor cars still waiting to 
be filled, still promising great 
years for an industry which is 
intimately interwoven into the 
pattern of our entire national 
economy.” 


“A Word in Edgewise,”’ a regular 
feature by George M. Slocum, offers 
a unique viewpoint from the motor 
world. 





CROWD of nearly 3,000 turned out to watch brake demonstration under observation of the Detroit Police 


Department in connection with “VWeaten the Kids on Bikes” campaign. 





ENTERING THE FAMILY car field for the first time, Bantam is in- 
troducing two new models. Top photo, the Bantam “60” Foursome seats 
four passengers and, although patterned after European small cars, has a 


Yankee dash in its contour. 


Bottom photo, 


the Bantam “60” station 


wagon also seats four persons, while the rear seat is easily removable, 
converting the model into a light-hauling unit. 


Steady Business Recovery 


Indicated in U. S. Analysis 


Special to Automotive News 

WASHINGTON.—A conserva- 
tively optimistic report on the 
outlook for business during the 
remainder of the current year 
was made this week by the 
Bureau of Agricultural Eco- 
nomics of the United States de- 
partment of agriculture. The 
Bureau’s analysis is considered 
highly authoritative and _ is 
based upon exhaustive study of 
all factors. 

The bureau states that de- 
velopments of the past month 
indicate clearly that the low 
point in consumer incomes has 
been reached, with prospects for 
some measure of recovery fol- 
lowing the summer months. 
This betterment, along with an 
increased demand for farm 
products, is expected to follow 
somewhat behind the “expected 
revival of industrial activity.” 

Among the factors cited by 
the bureau as reflecting the 
generally improved business 
sentiment are advancing stock 
prices, the recent trend toward 
higher prices of raw materials, 
and increased buying of con- 
sumer goods. 


ing was the Hudson 112 provided tor the purpose by the Asron DeRoy 


motorists took voluntary 


brake tests during the week. 


“The general trend in busi- 
ness activity during the com- 
ing year probably will be up- 
ward,” the bureau’s experts de- 


clared. 
However, they added, the 
course of recovery may be 


somewhat irregular and at times 
rather slow. For the remainder 
of 1938, both consumer income 
and demand for farm products 
probably will continue less fa- 
vorable than in some recent 
years, “but farm- crops and 
livestock produced this year 
will be marketed under improv- 
ing conditions of income and 
demand.” 


Market prices during recent 
weeks indicate that the general 
level of prices received by 
farmers in mid-July was slightly 
higher than in mid-June. Re- 
ceipts from farm marketings in 
June made about their usual 
seasonal change from May. And 
| July-September receipts are ex- 
| pected by the bureau to show 
about the usual seasonal change. 


To feel the pulse of the industry, 
consistent reading of Automotive 
News is a necessity. 


Steel Operation 
Reaches Highest 
Point Since ’37 


YOUNGSTOWN, O.— While 
buying is slightly heavier in 
some districts, steel demand has 
responded only feebly to recent 
price reductions, steel leaders 
here said, adding that the low 
rate of steel consumption in 
many industries is a restrictive 
factor which lower quotations 
have been unable to offset im- 
mediately. 


Sentiment has improved de- 
cidedly the last 30 days, how- 
ever, and producers feel confi- 
dent the groundwork has been 
laid for a gradual but steady 
betterment. 


Confusion resulting from the 
introduction of new basing 
points and revised prices on var- 
lous steel products is clearing, 
removing much of the uncer- 
tainty which tended to postpone 
buying. 

Pig iron has benefited from 
the $4 price reduction in most 
grades with heavy coverage of 
third quarter needs noted in 
several districts. 


Schedule for producing and 
fabricating plants calls for 36 
per cent operation this week in 
the greater Youngstown area, 
highest since Christmas. News of 
the upturn, the most pronounced 
since the mills started a slow 
comeback a week ago, was al- 
most immediately reflected in 
better business generally. 

General Fireproofing Co., of 
Youngstown, is recalling 100 
men, while Tuscon Steel Co. is 
recalling a substantial number. 








Licensing Law 
On Program of 
Wash. Dealers 


SEATTLE.—The Wisconsin li- 
cense law is favored by Wash- 
ington automobile dealers and 
will highlight the coming legis- 
lative program, according to Carl 
Heussy, executive secretary of 
the Washington Automotive 
Trade Assn. 

_This measure, it is said, would 
give some control over car deal- 
ers and their trade practices. 


Other bills under discussion 
by dealers are (1) uniform trust 
receipts act, and (2) prohibition 
of publication of daily new car 
registrations. Such publicity, it 
is said, results in excess pressure 
by factories on dealers to bring 
up the registration totals. An 
alternative consideration is that 
if the figures are published, the 
dealer making the sale should 
be named, as this would give a 
lead on possible infringements 
on closed territory. 





Compulsory Tests Bring 
Slash in N. J. Night Toll 


TRENTON, N, J.—Improved 
headlight facilities, resulting 
from compulsory state motor ve- 
hicle inspections, were cited this 
week by Commissioner Arthur 
W. Magee as a major contribut- 
ing cause of an 8% per cent re- 
duction in night pedestrian fatal- 
ities in New Jersey this year. 

The ability to better see the 
roadway ahead, together with 
adequate brakes, also carefully 
checked at the inspections, were 
largely responsible for the im- 
proved safety record, Magee 


pe | said. 





Car used in demonstrating ideal brak- 
Over 14,000 Detroit | 


Motor Car Co. 





AN’s Washington bureau supplies 
| readers with all important happen- 
ings in the nation’s capital, affecting 


'the automotive and allied industries. 
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AUTO MOTIVE 


One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value—(AN 6-10-1933). 
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Service or Sales Manager 


MAN closely identified with automotive service oper- 

ations offered a yardstick the other day by which he 
claims dealers may judge the value of their service de- 
partments. He said: 


“If the dealer would set up an accounting system under 
which every repeat sale of his cars was credited to the 
service department and every potential sale to a former 
customer lost to a competitive line was charged against 
it, this simple bookkeeping would prove to him that his 
service department is the most important department in 
his establishment.” 


His point in this case was that, if the owner is satisfied 
with his car at the time of purchase and if proper service 
makes the car perform as satisfactorily as the owner had 
expected, he will not think of going elsewhere when the 
need for a new car arises. What extent this is true, of 
course, is governed to an indeterminate degree by com- 
petitive selling offers by other lines. 


A recent Crowell survey among 2,189 owners of 1938 
cars reveals some interesting facts on competitive trends. 
For instance, it was found among these owners that only 
40 per cent had traded in the same make of car they are 
now driving. This means that for various reasons 60 per 
cent of the 1938 car buyers interviewed switched to a 
different make this year than they had last year. Another 
section of the survey revealed that 52 per cent of the 1938 
buyers did not consider any other car than the one they 
bought, leaving 48 per cent who shopped around among 
the remaining 17 makes of cars offered. 


Now with this army of buyers shopping around each 
year and actually shifting their allegiance from one line to 
another, perhaps, the fight to hold present owners is more 
important than the average dealer realizes. Thus we must 
revert to the old principle that a satisfied customer is 
the best advertisement. In the purchase of any product 
the purchaser’s satisfaction is measured by the service it 
gives. Thus, the car dealer, who is honest with himself, 
should be sincere in his efforts to see that the service his 
car gives is as satisfactory as the owner had reason to 
expect it would be. 


On this basis, if the man quoted at the top of this edi- 
torial is correct, it is possible that the horse has been be- 
fore the cart in the importance most dealers attach to the 
jobs of sales manager and service manager and in the selec- 
tion of men to fill these posts. In the case of the sales man-| 
ager his contacts with the buyer may not exceed two or| 
three a year. The service manager in a wide-awake shop, | 
in the normal course of his duties, would contact each | 
customer at least six and probably 12 times a year. F or | 
this reason, when picking executives, the service manager’s | 
importance should not be under-estimated. | 
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F THE PHYSICIANS in the 


United States were to an- 
nounce that, in the short space 
of eight months, the upward 
surge of cancer deaths was 
checked and that 20 per cent 
less persons are dying of the 
disease than were dying a year 
ago, the newspapers would 
carry banner headlines, the radio 
commentators would feature 
such news, and the movies would 
dramatize it in a dozen ways. 


* * * 


Since November 1937, high- 
way deaths have turned from 
their upward course and, like 
a man on skis, have descended 
with breath - taking rapidity. 
During November, approxi- 
mately 300 less persons died 
on the nation’s streets and 
highways than in November, 
1936. Individuals interested in 
highway safety were amazed 
at the sudden downward 
trend in traffic deaths, and 
anxiously watched the records 
of the following months to as- 
certain whether the decline 
was a temporary flurry, or a 
definite trend. 


* * * 


BUT DOWN, down have gone 
highway deaths during the past 
eight months. In January, 1938, 
200 more lives were saved than 
in November, and the highway 
deaths were one-seventh less 
than in January, 1937. By March, 
the traffic fatalities were one- 
fifth less than in the preceding 
March, and the monthly saving 
in lives exceeded 600. Two 
months later, in May, the de- 
cline in highway deaths was 25 
per cent less than the corre- 
sponding month of 1937, and 
more than 800 lives were saved 
on the nation’s roads and streets 
during the month. 


* * * 


DURING THE FIRST six 
months of 1938, approximately 
3,500 persons have been saved 
from death upon the high- 
ways. If this downward trend 
continues for the balance of 
the year, there will be 7,000 
to 8,000 less highway deaths 
in 1938 than in 1937, 


* * * 


THIS PRECIPITANT and 
phenomenal decline in highway 
deaths, making it much safef 
for a person to travel in an 
automobile than ever before, has 
amazed the safety experts. Be- 
fore this decline some of these 
experts asserted that the only 
way to reduce the highway 
death toll was to spend millions 
and billions of dollars for ex- 
pensive road improvements. In 
view of the fact that the road 
conditions today are little bet- 
ter than last November, and in 
view of the fact that the high- 
way deaths are now about 25 
per cent less than last year, the 
argument for expensive road 
improvements is far from con- 
vincing. 

* & ” 


THE RECORD of recent 
months indicates that the big 
problem of highway safety is 
to develop better drivers and 
better pedestrians. If they are 
“safe,” the roads and the ma- 
chines will naturally be equal- 
ly safer. The 25 per cent de- 
cline in highway deaths in the 
short space of eight months 
shows that safety educational 
efforts among the drivers and 
pedestrians will pay sizeable 
dividends in human lives.— 
Ameriean Petroleum Institute. 


In This Corner-- 


‘Look for Trouble ... .’ 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence 


will be observed upon request. 


Crackpot Theories 


On this whole question of so- 
called fair trade practice rules 
for our industry, I would re- 
spectfully but nevertheless force- 
ibly call to the attention of all 
concerned the evils which were 
permitted under the NRA code 
which rendered it ineffective at 
least six months in advance of 
its being declared unconstitu- 
tional. 

In the early months of oprea- 
tion under the code the regu- 
lations were reasonabley ob- 
served by the majority of the 
dealers, in many cases, no doubt, 
because they felt that violation 
of them would result in speedy 
and drastic punishment. As time 
went on it became evident, even 
to the most stupid, that the code 
contained no teeth and im- 
mediately violations became the 
rule rather than the exception. 

Under the code and presum- 
ably under any set of fair trade 
practice rules, which may be 
imposed on the automobile re- 
tailing industry, relentless and 
sincere enforcement effort must 
be employed. Otherwise we shall 
have a repition of the things 
that happened under the code, 
namely, that the responsible op- 
erator who keeps his agreements 
and observes the law will be at 
the mercy of those who do not, 
and the latter constitute by far a 
great majority in this particular 
business. 

Our own experience under the 
code was that customers who 
had dealt with us year after 
year went elsewhere for their 
cars because they knew we 
would not by any subterfuge 
take part in an illegal trans- 
action. We observed the law and 
made our word good until the 
minute that the act was declared 
illegal, and our reward for hav- 
ing done the right thing was 
| the loss of thousands of dollars 
| revenue which went to unscrup- 
;}ulous competitors. The 30 days 

| following termination of the code 





our retail business more than 
doubled because we were then 
able to fight fire with fire and 
get our share of the business. 

If any set of fair trade prac- 
tice rules are to be predicated 
entirely, or almost entirely, upon 
the views expressed by the deal- 
ers in attendance at the Detroit 
hearing, of which I was one, 
everyone concerned may look 
for trouble as it cannot be ex- 
pected that sound thinking and 
deliberate decision can be ac- 
complished in a meeting as 
loosely conducted as was the one 
in question. ; 

The writer is apprehensive 
relative to any invasion of our 
business by government, but if 
the trend of times and the opin- 
ion of the majority is that such 
moves are warranted, I can only 
hope that the regulations will 
not consist of cracpot theories 
but rather the best though of 
those who have their money in- 
vested plus a pledge from the 
Administration that enforcement 
will be strict and rapid, though 
in view of past experiences I 
cannot see that a promise from 
the above source could be taken 
seriously by anyone. 

Trusting that the thoughts ex- 
pressed herein will be received 
in the manner in which they are 
intended.—C. W. Field, presi- 
dent C. W. Fields, Inc., Ro- 
chester, N. Y. 


In Operation 


I noticed in the July 16 issue 
of Automotive News that you 
refer to the New Car Reporting 
Service starting in the near fu- 
ture. Enclosed you will find the 
new car sales bulletin dated 
July 20, for Dauphin County, 
Pennsylvania, which will indi- 
cate to you that this service has 
been inaugurated. 

Would appreciate your making 
reference to this fact in one of 
your future issues.—C. S. Klugh, 
Manager, Pennsylvania Automo- 
tive Assn., Harrisburg, Pa. 
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News from quiet laboratories helps sell Hudsons 


A doctor injects a new serum, and a suffering man 
breathes easily again. A new pain interceptor has 
been discovered— 

From a Canadian island come reports of a treat- 
ment for diabetes that may prove as important as 
insulin— 

There you have news that can help sell Hudsons 
or hardware, air conditioners or airplane tickets. 

How? The reasoning is ABC— 

The news means more to people these days than 
ever before because they’ve come to see it as some- 
thing that’s happening to them—to the taxes they'll 
pay and the hours they work, to the profits they 
make, the freedom they’ll have. Their growing in- 
terest in the news makes their own horizon grow— 
they want to know not only for what men are vot- 
ing and arming and spending and warring, but also 
what other men are writing and painting and dis- 


covering in quiet research laboratories. 


| 


All this news matters to people now. And it 


TIME « THE WEEKLY NEWSMAGAZINE & 


matters most of all to the most intelligent people, 
people in the professions, in the better jobs, on the 
paying farms. It matters so much, that such people 
want to know all the important news, told with 
balance and sanity as well as color and aliveness. 

So 700,000 of the most intelligent, responsible 
families in the U. S. turn to TIME every week of 
the year. Turning, they turn into an easily reach- 


+. able, rich market for any advertiser—of anything 


that costs over a dime or a dollar. 

That’s ABC enough, isn’t it? 
Car advertisers, for instance, sell things that cost 
more than a dime or a dollar—and TIME fami- 
lies spent over $80,000,000 for 1938 cars 
before May 1 of this year. 

That’s out of TIME’s most recent survey, made 
before the first rosy signs of possible Recovery 
had even put in an appearance. Also out of the 


same survey comes an important indication for 


the future: 

268,800 TIME families plan to buy new 
cars during the next year. 

TIME’s market spends. 

It spends because it is stable and able to buy. 
Ten dozen surveys prove that 83% of TIME fami- 
lies are of executive and professional status, with 
stability far above mass average. Through bad 
times and good they remain a SECURITY BASE for 
any advertiser. 

Not for cars alone. Whether you sell tires or wax 
polishes, radios or gasoline—here’s a market to tap 
for your product. Especially when tapping doesn’t 
cost you any five to ten thousand dollars for a one 
page ad. 

A TIME page costs less than $2500. Thirteen 
pages cost $30,550; twenty-six cost $57,850. 

That money, in TIME, doesn’t reach millions of 
mass circulation. What it does reach is millions 
of dollars of buying power. 
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150 Corporations Owned 
By 6,490,821 Investors 


DETROIT. — That industrial 
taxes have reached a_ point 
where they now surpass divi- 
dends is revealed in a survey 
conducted by the American fed- 
eration of Investors, Inc., and 
reported by the Detroit Free 
Press. 

This trend was indicated in 
the recent “Automotive Leads 
Again” edition of the Auto- 
motive News, which pointed out 
that government already was in 
business at least to the extent 
of sharing profits with the own- 
ership while taking none of the 
risks. 

The federation survey, as it 
reports the automotive industry, 
is most interesting. For instance, 
in the case of General Motors, 
the corporation paid eight times 
as much in 1937 for federal and 
state levies as it paid in 1932. 
Net sales of the corporation in 
1937 totaled  $1,606,789,841 
against $432,311,868 in 1932. 

The corporation paid in state 
and federal taxes last year $104,- 
959,000 as compared with a levy 
of $13,800,000 in 1932. The tax 





Kelsey-Hayes 
Reduces Loss 
In 2nd Quarter 


DETROIT.—In the face of a 
decline in sales about in line 
with that experienced by vir- 
tually all other automotive sup- 
pliers, Kelsey-Hayes Wheel Co. 
in the second quarter was able 
to show a wide improvement in 
operating results as compared 
with the first quarter. Reduc- 
tions in costs, of which in- 
creased per-man-hour output, 
attained after a showdown with 
the United Automobile Workers 
union was an important factor, 
probably held the company’s 
net loss to around the amount 
charged for depreciation, or less 
than $200,000 for the three 
months’ period just ended. 

This would compare with net 
loss of $353,783 in the March 
quarter and with net profit of 
$587,410 or $1.09 a share on 
combined shares of Class A and 
Class B stock in the June quar- 
ter, last year. 





Temperature Raised 


SCHENECTADY, N. Y.—A new 
high-speed, high-heat Calrod heat- 
ing unit has been developed by 
General Electric Co. engineers for 
industrial applications that require 
temperatures as high as 1,500 F. 


paid by the corporation in 1936 
was $91,150,000. 

The tax per stockholder of 
General Motors in 1937 was $296. 
The corporation employed 236,- 
510 persons during the year and 
contributed in taxes $444 per 
employe. Dividends per share 
amounted to $3.75 and taxes per 
share to $2.45. 

Chrysler Corp. paid better 
than 13 times as much in taxes 
in 1937 as it paid in 1932. State 
and federal levies amounted to 
$40,216,742 last year as against 
$3,170,035 six years ago. The per 
share levy amounted to $9.24 as 
against dividends of $10. 

Chrysler stockholders each 
paid in taxes an average of $943 
and contributed $536 for each 
person employed. Tax figures for 
Chrysler in 1936 are not includ- 
ed in the analysis. 

Taxes levied against the Pack- 
ard Motor Car Co. in 1937 were 
four times greater than those of 
1932 and twice as heavy as in 
1936. The levies against Murray 
Body Corp. increased six times 
from 1932 to 1937 and were 
three times as heavy last year as 
in 1936. Timken-Detroit Axle 
Co. taxes increased four times 
in the five-year period, the an- 
alysis disclosed, thus revealing 
that all branches of the motor 
industry 
levies. 

The oil companies were hard- 
est hit when the tax is figured 
in relation to the persons em- 
ployed. The Continental Oil Co. 
paid taxes amounting to $4,580 
per employe; Standard Oil, $3,- 
250, and Texas Gulf, $4,259. 

While the charge frequently 
is made by politicians that the 
higher taxes are imposed upon 
closely held corporations, this is 
not borne out by the study of 
the 150 corporations. 

These firms are owned by 6,- 
490,821 investors, and total as- 
sets amount approximately to 
$42,000,000,000. The average 
number of common shares held 
by each investor is 111, and 
three-fourths of the sharehold- 
ers own less than 100 shares. 


These corporations listed as 
typical of all firms engaging in 
mass production, provided em- 
ployment for 3,171,000 persons 
during. the year, about one-half 
the number of investors. 

The taxes paid per share of 
stock averaged $2.62, as against 
dividends to common sharehold- 
ers of $1.95. The average tax 
for all companies was $291 per 
common shareholder, and $514 
per employe. 





S. B. ROBERTSON, president of B. F. 
tich highway safety trophy presented to the 
in recognition of the successful national safety 
Over 1,400 Elks lodges participated, with the 


the order the past year. 


Goodrich Co., 
Salt Lake City Elk’s lodge, 
campaign conducted by 


Salt Lake City unit victorious through its local safety drive. 


;cated that such solidarity does | 
| not 
|claim that the majority of the 
with the Good-| 
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AS A REWARD for outstanding 


sales efforts, which gave the Long 


Beach (Calif.) branch leadership over all others in Lincoln-Zephyr sales 
during the first six months of this year, 30 Lincoln Zephyr sales repre- 
sentatives in the Long Beach area were week-end guests at Catalina 
{sland of Leland C. Johnson, Lincoln division manager of the Ford Long 


, Beach branch. Top photo shows Catalina-bound group at harbor, 
suffered by higher|Johnson in right front kneeling in front. One of the highlights of the 


with 


week-end was a fishing trip, some of the results of which are shown in 
the bottom photo in the form of tuna, baracuda and bass. 


Lewis Intervention in UAW 


Squabble Still Problematical 





DETROIT.—Whether John L. 
Lewis, head of the Committee 
for Industrial Organization, will 
take part in the present dispute 
among the officers of the United 
Automobile Workers Union, was 
still a question here Friday. 
Homer Martin, UAW president, 
declared during the week that the 
UAW as an autonomous union 
would settle its own troubles 
without outside aid. 

Under his plan the four de- 
posed officers with whom the 
quarrel centers will be brought 
to trial here Monday. They are 
Richard T. Frankensteen, form- 
er Martin assistant; Wyndham 
Mortimer, Walter N. Wells and 
Ed. Hall, vice-president. The 
trial would be held before the 
executive board of the union. 

Last week a delegation of 13 
presidents of locals called upon 
Lewis in Washington with a de- 
mand that he step into the pic- 
ture and halt the trials and 
bring about peace within the 
union. For some days it looked 
as if Lewis would take definite 
steps in that direction. 

This week, however, a second 
delegation, claiming to represent 
40 locals, called upon Lewis with 
a demand that he keep his hands 
off. These men disputed the 
claims of the earlier delegation 
that peace can come to UAW 
only through the intervention of 
CIO. They insisted that the 
trials of the deposed officers be 
held on schedule and assured 
Lewis that UAW is not near col- 
lapse but actually is making 
progress. 

In spite of the assurance given 
last week by the 13 members of 
the first delegation that the rank 
and file of membership would 
accept any suggestion he might 
care to make in reaching a| 
peace, Henry Krause, spokesman 
for the deposed officers, indi-| 





exist. Attacking Martin’s 
rank and file would support the | 
Martin group, Krause said: 
“Martin can claim a_ great 
many locals but they are all on 


paper. They have officers and 
a handful of members, whereas 
the largest locals are anti-Mar- 
tin.” 

Threats to call a rump con- 
vention to declare all offices va- 
cant and then call for the elec- 
tion of an entirely new admin- 
istration, were condemned by 
Martin who said: 

“The union condemns efforts 
to call this convention. The 
rank and file will give no com- 
fort or encouragement to throw- 
ing aside their constitution. 


“Trials of the suspended offi- 
cers will take place as scheduled 
next Monday. They will be 
given a fair trial and every 
chance to prove their innocence. 
The international executive 


board will sit as a trial com-| 


mittee in accordance with pro- 
visions of the constitution.” 

Under normal conditions, con- 
ventions of UAW are held bi- 
annually. 





Survey Shows 


N.J. Inspections 
Force Junkers 


Off of Highways 


TRENTON, N. J.—Thousands 
of unsafe automobiles have been 
junked as a result of New Jer- 
sey’s compulsory motor vehicle 
inspection law enforcement, it 
was revealed here this week by 
Arthur W. Magee, state motor 
vehicle commissioner. Although 
no definite figure was available 
on the number of “junkers” 
driven off the highways by the 
inspections, Magee said it would 
total several thousand. Many 
owners whose cars were re- 
iected and for whom repairs 
were too costly, surrendered 
their registration plates. Later, 
't is stated, they bought other 
cars that could pass the test and 
regained their plates through 
payment of $1. 

Automobile accident fatali- 
ties totaled 334 during the first 








ive months of the year, a de- 
crease of 29 per cent below the 
corresponding period of last year 
when 471 lives were lost. In the 
same period, New Jersey auto- 
mobile registrations increased 
0.3 per cent, from 915,719 to 
918,350, and gasoline consump- 
tion jumped 3.9 per cent from 
297,396,670 gallons to 309,173,- 
276. The number of_ licensed 
drivers increased 2.3 per cent 
from 1,108,905 to 1,134,674. The 
total number of accidents fell 
off 12 per cent, and injuries 17 
per cent. 


Little more than one-third of 
the cars inspected passed on first 
examination. 

Causes for rejections totaled 
1,699,155, some vehicles being 
rejected on several counts. 
Lights were the most prominent 
rejection cause, 794,083 turned 
down for this reason. Headlights 
constituted 455,077 rejections, 
light output 149,427, rear and 
stoplights 126,850, with the re- 
mainder attributable to parking 
light and bulb defects. Improved 
adjustment of headlights, Magee 
believes, has been a major con- 
tributing cause to decreased 
pedestrian fatalities.. 


Another _ principal 
cause was brake defects, with 
232,172 turned down for im- 
proper equalization, 131,780 for 
inadequate service brakes and 
41,595 for parking brake defects. 
Improper steering alignment re- 
| sulted in 89,314 rejections, while 
| 94,089 more were turned down 
2ecause of faulty steering wheel 
adjustment. 


The lowest number of rejec- 
tions, 163, were for vehicle di- 
mensions, applicable chiefly to 
.rucks and trailers. 


rejection 
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Firestone 





IN ADDITION to its exhibition building, Firestone Tire & Rubber Co.’s 
exhibit at the New York World’s Fair will include an actual life-size re- 


production of a thriving American 


farm. Buildings will be authentically 


reproduced and livestock will complete the scene, as shown in this model. 


Exhibit will demonstrate 


modernization of farms 


through adoption of 


pneumatic tires to wheeled equipment. 
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vs adds a plus value to the 
: STUDEBAKER FRANCHISE 


HE superior quality of Stude- detail of every Studebaker is right. 
baker workmanship means many The long life of Studebaker cars and ' 
thousands of dollars in profit to trucks in turn helps give long lifeto 

Studebaker dealers. every Studebaker dealer’s reputation. 
It establishes a high degree of 
owner satisfaction. It paves the way 
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Never before have Studebaker owners 
enjoyed so much for so little— $875 
to $1555 delivered in South Bend. 
Send coupon below for details of 


: , the attractive Studebaker franchise. = 
Studebaker jobs, see to it that every  iiinm wmminitt =f 


to repeat sales. It cuts down the need 





for constant minor adjustments. 





Master craftsmen, years on their 


og 











Andrew Schlarb gets off a streamlined 
drive on a popular South Bend golf course. 
Mr. Schlarb has been a Studebaker craftsman 14 
years. He says it’s an honor to work on the 1938 
Studebaker, the car the authoritative Magazine 
of Art named “best designed car of the year.” 





on- 
sed 





ion The Klaybors have been Studebaker men 


a 99 years—Stanley Klaybor, pictured, is a great 


for | softball player, for all his 19 years of Studebaker 


service. His grandfather was a Studebaker man 


re- 45 years—and his father, still on the job, has 


— 35 Studebaker years to his credit. Studebaker 


| 





eel | employs no transients. The average Studebaker 
craftsman is a solid citizen, 40 years of age. 
ec- 
di- 
to Edison Shearer is a student pilot as well as a skillful y 


craftsman— He is pictured here with his Studebaker veteran 
father, Milton W. Shearer, as they discuss a shop problem. 
There’s family pride as well as company pride in Studebaker 
craftsmanship. Half the workmen have been with Studebaker 


10 years or more, 


SU a 


AMERICAS FRIENDLIEST FACTORY 


MAIL THIS COUPON TODAT 


Paul G. Hoffman, Pres. 
The Studebaker Corporation, South Bend, Ind. 

Without obligation, I should like to know more about Stude- 
baker's dealer-written franchise. 
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Used Car Warranty Boosts Sales in Maryland 


Loss in Servicing Units 


Sold Cut Down Materially 





BALTIMORE.—Converting an 
expense of several hundreds of 
dollars per month, incurred from 
the servicing of used cars sold, 
to a break-even point and in a 
few cases to a point of revenue 
producing, has been the experi- 
ence of the automobile dealers 
who adopted the Standard Used 
Car Warranty form recommend- 
ed by the Automobile Trade 
Assn. of Maryland. 

For years the Maryland as- 
sociation has been a leader in 
civic and industrial improvement 
throughout Maryland and dur- 
ing the National Used Car Ex- 
change Week published large ad- 
vertisements advocating to the 
public that people could buy 
with safety and confidence from 
a new car dealer. 

In line with this work and as 
a further wedge to eliminate 
misunderstandings and disputes 
as to repairs and servicing after 
a used car is sold, the associa- 
tion formulated and sponsored 
the Standard Used Car War- 
ranty. 

According to John E. Raine, 
general manager of the Maryland 
organization, the warranty met 
with instant approval of the ma- 
jority of members and put into 
operation. 

The Used Car Warranty reads 
as follows: 

“The automobile covered by 


Pa. Motor Toll Declines 
Sharply During June 

HARRISBURG, Pa. (UTPS)— 
Automobile deaths on Pennsyl- 
vania highways totalled only 61 
last month in contrast to 195 in 
June 1937. 

Gov. George H. Earle pointed 
out that, despite a 10 per cent 
increase in automobiles, there 
will be 942 less persons killed 
this year in the state than last 
year, if the present rate of de- 
crease continues. 





this policy is warranted by the 
dealer for the exclusive benefit 
of the purchaser for a period of 
thirty days against any neces- 
sary repairs to the extent of 50 
per cent reduction from the 
regular current list price of 
labor and 25 per cent reduction 
from the regular list price ma- 
terials as said list prices are 
established by the manufacturer 
of the vehicle. 

“The obligation of the dealer 
issuing this policy is expressly 
limited to replacements or re- 
pairs at his place of business 
within and subject to all the 
conditions hereof and does not 
include bills contracted  else- 
where. 

“This warranty does not apply 
to tires, radio, glass, accessories, 
model or mileage, _ electrical 
equipment, thermostats, gaso- 
line gauges or speedometers, and 
in lieu of all other warranties, 
expressed or implied, this war- 
ranty constitutes the only obli- 
gation on the part of the deal- 
er, and no person is authorized 
to assume any other liability or 
obligation against the dealer in 
connection with the sale of this 
automobile. 

“This guarantee must be pre- 
sented to obtain service.” 


As a result of use of the war- 
ranty, used car sales have shown 
a gratifying increase in the past 
few weeks. 

Coupled with the use of the 
warranty all used cars offered 
for sale under the warranties’ 
terms bear an orange and black 
sticker on the windshield, which 
reads as follows: 

“This car for sale, subject to 
a Guarantee and Warranty ap- 
proved by the Automobile Trade 
Assn.” 

Use of the warranty form is 
restricted to members of the 
Automobile Trade Assn. 
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The Maryland used car warranty and guarantee. 


San Antonio’s Used Car 
Sales Show Gain in June 





Special to Automotive News 

SAN ANTONIO, Tex. — Used 
car sales for June, as reported by 
the 20 dealer-members of the 
San Antonio Automobile Trade 
Assn., showed a slight improve- 
ment over May, and, of greater 
importance, marked the turning 
point in the current downturn 
in business. 

While dealers do not antici- 





pate any marked improvement 








ATTENTION—Dealers 


Your territory may be available 
for the New Series 


BRAHTAM “b0" 


4-Pass. Speedster 
Roadsters ¢ Coupes e Panel 
Pickup Trucks e Boulevard Delivery 


Prices Begin at $439 at the Factory 





f 


e Station Wagon 


Trucks 


Start making money now with 
the New Series Bantam Cars 


ENTIRELY NEW 4-PASSENGER 
Wrile 


AMERICAN 
BUTLER, 


Wire 


‘Phone for 


MODELS 


full Details 


BANTAM CAR CO. 
PENNSYLVANIA 


before announcement of new 
models, there is a general be- 
lief that the bottom has been 
reached, that all used car stocks 
are in better shape, and that the 
last half of the current year 
will show a substantial improve- 
ment over the first six months. 

Cars on hand May 31 totaled 
1,451 units, with 1,081 cars be- 
ing sold during June, for a unit 
turnover of 75 per cent against 
71 per cent for May. Total value 
of cars sold during June was 
$287,579, or 65 per cent, as com- 
pared with 65 per cent for May. 
Average value of cars sold was 
$266 for June, and $282 for May. 
There were 1,312 cars on hand at 
the end of the month with a 
valuation of $394,626. Average 
valuation was $301, as compared 
with $303 for May. 

Comparative figures show that 
there were 1,066 cars sold in May 
for a turnover of 71 per cent, 
and a total valuation of $300,- 
864. This represented a turnover 
value of 65 per cent, and an 
average unit value of $282. There 
were 1,451 cars on hand at the 
end of the month, having a to- 
tal valuation of $440,100, and a 
unit value of $303. 

In June 1937 there were 1,- 
281 units sold for a turnover of 
78 per cent, and a total valua- 
tion of $347,084. Turnover value 
was 93 per cent, and the av- 
erage unit value, $270. There 
were 1,613 units on hand at the 
end of the month, having a to- 
tal valuation of $399,790, and a 
unit value of $248. 

During June 1938 there were 
25 units junked by four dealers 
with a total valuation of $416.50, 
and an average value of $16.66, 
42 units junked in May by five 
firms with a total valuation of 
$782.91, and an average valua- 
tion of $18.64. 


Still Minus Licenses 


WASHINGTON.—More than 2,500,- 
000 motor vehicles are being oper- 
ated by unlicensed drivers in five 
states, according to a survey just 
reported by the National Highway 
Users Conference. The states which 


| do not have drivers’ license laws 
are Florida, Illinois, Louisiana, South 
| Dakota and Wyoming, it is pointed 


out, 


News is 
4 


‘Used Car Stock 
50% Under 1937 
In Oakland Area 


OAKLAND, Calif.—With used 
car stocks at least 50 per cent 
below the level of a year ago, 
a used car shortage actually ex- 
ists in metropolitan Oakland and 
indications are that used car 
inventories will drop to an all- 
time low within the next 60 
days. 

One dealer, who sold 53 new 
and 85 used cars last month and 
who boasts a 20-day turn-over, 
pointed out three cars going 
through the reconditioning de- 
partment and counted 28 on the 
lot. 


“Just about a 10-day stock,” 
he said, “with no more in sight. 
Of course we'll sell some more 
new cars, about 50 in the next 
30 days, but even with the used 
cars that will come in on those 
deals we will be short of our 
normal inventory by well over 
50 per cent. And by the time the 
new models are due, we will be 
cleaned out.” 


A canvass of the dealers of 
the city makes the verdict unan- 
imous: there is no used car prob- 
lem at present. The same holds 
true of dealers located in San 
Joaquin valley and those of the 
coast counties. 


One of the most successful 
operators of Burlingame, who 
has sold from 40 to 50 used cars 
a month for the past three 
months, pointed to a stock of four 
units. “There’s my _ stock,” he 
announced. “It’s not a shortage, 
but a used car panic. If it keeps 
up I'll have to follow the ex- 
ample of some other dealers and 
go out buying used cars, unless 
I want grass to grow on my used 
car lot.” 





School Opening 
Set for Sept. 19 


NEW YORK.—The next class 
of the Motors Accounting School, 
1450 Broadway, begins Sept. 19. 
The school, which was started 
last February by E. J. Sunshine, 
formerly a practicing account- 
ant, was established mainly for 
the benefit of dealers handling 
General Motors cars, since the 
system taught is that of General 
Motors. 

Sunshine has also set up in 
connection with the school a 
free placement agency through 
which dealers can obtain infor- 
mation about graduates of the 
accounting courses. This school 
is said to meet a need which has 
been stressed by the dealers’ as- 
sociations and the manufacturers 
recently. 


1938 Mass. Registrations 
Down Only 6,763 Units 


BOSTON. — Total registration 
figures of cars and trucks for 
Massachusetts in the first six 
months of this year showed 776,- 
425 cars and 102,687 trucks total- 
ing 879,112, against 828,275 cars 
and 106,599 trucks last year—a 
loss for 1938 of 55,765 vehicles. 

The net figures show only 6,- 
763 less vehicles on the road. In 
1937 there were 136,631 cars and 
9,210 trucks or 144,841 re-regis- 
tered. In 1938 the re-registrations 
were 89,371 cars and 6,468 trucks 
They comprised cars which had 
been registered then turned in 
for new ones, others where own- 
ers had their plates cancelled for 
violating the motor laws or their 
insurance was dropped. Later 
they were re-registered. 
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) Teaching Methods Planned for Safety Institute 
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ditional prize for the boys,” said 
Case, the “Soap Box Derby tags 
will help to impress these young 


: Stimulation of Education 


Michigan ‘Soup Box’ Stars 
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They will also lend a certain ‘forum will be to find ways and 





ANN ARBOR, Mich. — With 


distincti g : 
istinction to the appearance of more than 8,000 high schools— 


the Michigan derby champions’ means of reducing pedestrian 


DETROIT.—Although the Soap | initials of the city it represents 


Box Derby, which leadi s-|—“D” D it, “BH”  for| ; . , — | acci : . 5 i. 
papers are ‘Gemeeing fs ol eh “Harbor “EF” for Flint is of entries at Akron next ae an oan a a an. ie he whoe Gelis 
laboration with Chevrolet, has|and so forth. In addition, 175|™onth. driver and pedestrian education | safety movement. 


More than 100 newspapers, in 
cities from coast to coast, are 
joining in the 1938 Soap Box 
Derby program—a coaster- 
Wagon race among_s gravity- 
powered cars which the entrants 
themselves must build at a cost 
not to exceed $10 each. The 
winner of each city’s local race 
| receives a large silver trophy, 
and goes to Akron to represent 
his city and sponsor paper in 
the finals, where he competes 


special plates are being made up 
for presentation to the finalists 
who survive the qualifying heats | 
in the Detroit local race. 

The plates will be made with 
green background and_. black 
type, like the state’s 1938 auto- 
mobile license plates, Case said. 
They will be of a size appro- 
priate to the miniature cars. 

The idea_ originated with 
Case and was worked out in 
collaboration with the Detroit 
News, whose local races will be} for a university scholarship, two 
held July 28 and 30, 1937. new Chevrolet cers, and other 

“Besides making a little ad- ' valuable awards. 


been the inspiration for articles, 
editorials, cartoons, and even 
advertising billboards, from 
coast to coast, it remained for 
Michigan to give the derby its 
first official recognition. 

Leon D. Case, secretary of 
state, announced this week that 
his department was preparing 
special license plates for pre- 
sentation to the champion in 
each of the five Michigan cities 
sending entrants to the finals at 
Akron, Aug. 14. Each of these 
plates will bear’ the large 
numeral “1” and the initial or 


The AAA said that the safety 
education sessions will be di- 
vided into two parts, one week 
devoted to elementary school 
methods and the second week to 
secondary school programs. 
Leading educators. will par- 
ticipate and assist the teachers 
from all parts of the country 
who have indicated interest and 
plan to attend the institute. 


Dodge Chief 
Finds Outlook 
Best Since ’28 


SEATTLE, Wash.—‘“In my trip 
through Minnesota, Montana, Id- 
aho, and Washington, I was 
greatly impressed by what our 
dealers told me about the crop 
situation,” said F. J. Timmens, 
general sales manager of Dodge 
division of Chrysler Corp., on a 
stopover here. 

“Everyone says’ that the 
crops are the best in 10 years, 
and they all look for sus- 
tained business during the re- 
mainder of summer. A real 
spirit of optimism is prevalant 
everywhere. 

“Dealers in cities and towns 
visited report increased floor 
play and more sales during the 
past month. 


and with this phase of study a 
definite requirement in 20 states, 
the national program to educate 
and train new drivers has ad- 
vanced to the point where teach- 
ing methods will be featured at 
the first National Institute for 
Traffic Safety Training. 

The institute, to be held at the 
University of Michigan here, 
Aug. 8-20, will bring together 
the foremost traffic engineers 
and safety specialists for forums 
and training periods covering 
all features of the co-ordinated 
traffic safety effort, largely 
credited with bringing about in 
1938 the first six-months reduc- 
tion in traffic fatalities since 
1932. 

The American Automobile 
Assn., which is sponsoring the 
course dealing with education in 
elementary and secondary 
schools, declares that educators 
‘n all sections are showing keen 
interest in the effort to improve 
methods for teaching _ traffic 
safety. Burton W. Marsh, AAA 
director of safety and _ traffic 
engineering, is on the admin- 
istrative committee for the in- 
stitute and Dr. F. R. Noffsinger, 
|educational consultant, will con- 
duct the school training courses. 


Russell E. Singer, general 
manager of the AAA declared 
that the institute “offers evi- 
dence that the traffic safety 
movement is  well-co-ordinated 
‘and holds out new hope for 
| steady improvement in. traffic 
|conditions. School-education in 
safety is advancing more rapidly 
than perhaps any phase of 
| educat‘on, and the program at 
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Owosso Metal Employment 


OWOSSO, Mich—The Owosso 
Metal Industries, Inc. are now em- 
ploying 400 men and expect to 





We have been manufacturing 


|the University of Michigan will 
| undoubtedly 
|this and other traffic safety ef- 


further stimulate 


boost the total to 500 shortly, accord- 
ing to Ralph Redmond, president. 
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GASOLINE GAUGES REFLEX SIGNALS TACHOMETERS be closed on Sundays during July INTERNATIONAL 
DIE CASTINGS GASOLINE STRAINERS THERM and August. 
REMO INJECTORS AND O GAUGES a eae NICKEL COMPANY 








VACUUM PUMPS Fourth Dimension, a_regular fea- 
rs ture by Pete Wemhoff. offers news 


of automotive advertising. 


FLUID 





DIE CASTING MACHINES INSTRUMENT PANELS 


INC. New York, N.Y. | 
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Keeping Old Customers 
and Winning new ones! 





CLT. 


Sales Financing 
Service 


Commercial Investment Trust Incorpo- 
rated « C. I. T. Corporation, New York, 
Chicago, San Francisco * Universal Credit 
Company + Canadian Acceptance Corp. 
Limited « Commercial Factors Corpora- 
tion « William Iselin & Co., Inc. + 
Meinhard, Greeff & Co., Inc. + National 


Surety Corp. + Subsidiary companies of 
COMMERCIAL INVESTMENT TRUST 


CORPORATION 
ONE PARK AVE., NEW YORK CITy 

















TT sales financing service you use is in touch 
with your customer for months after you make 
an ‘‘on time’”’ sale. It’s important to you that the cus- 
tomer gets courteous, friendly treatment. 


C.1.T. success is built on friendly service. Many 
people prefer the C.I.T. Budget Plan because they 
know the Plan, their friends use it. To millions the 
country over it means ‘‘sensible instalment buying.”’ 


To the alert dealer anywhere, C. I. T. offers these 
further advantages: 


— Ample funds for all requirements. 

— Tactful, on-the-spot credit investigation. 

—Immediate purchase of acceptable paper by local 
office near you. 

—C.I.T. service is local in application, national in 
scope and is not subject to local or regional 
economic disturbances. 


C.1I.T. 1s the world’s largest independent sales financing 
institution, established in 1908, serving dealers and pur- 
chasers everywhere through more than 180 local branch 


offices... 


each a self-contained, fully-functioning untt. 
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—more $$$ 


for Dealers! 
















—more SSS 
for Dealers! 


Agoressive Steps Lift Lubrication Volume 191% 


Definite Merchandis ing Plan 


Builds Akron Service Sales 


AKRON.—The fact that Akron 


and its tire industry suffered 
heavily during the _ recession 
failed to dismay the Conn Motor 
Sales, Inc. (De Soto-Plymouth) 
here. 

To compensate for the loss in 
new car sales this year, the firm 
took aggressive steps to build up 
its service business. That it has 
been successful is shown in the 
fact that general service vol- 
ume is now greater than in the 
corresponding period of 1937. 

Illustrative of the general 
pickup in service business is the 
following analysis of the 191 per 
cent increase in dollar sales 
volume of the lubrication de- 
partment since January of this 
year: 


Jan. 

Chassis Lubrication $ 47.00 
Motor Oil Changes 38.15 
Gear Lubricant 7.40 
Wheel Packs 4.00 
Covered Springs 1.00 
Total Lubrication Sales . $ 97.65 
Number Lubrication Customers 52 
Average Sales Per Lub. Job... .$ 1,82 


The lubrication department 
figures are used because this de- 
partment is a barometer of how 
their total service business fares. 
A steady increase can be seen 
in the volume from $97.65 in 
January to $275.45 in June. Not 
only has the dollar volume 
stepped up, but there is also a 
100 per cent increase in num- 
ber of lubrication customers 
from 52 in January to 111 in 
June, and also a corresponding 
increase in the average sales per 
lubrication customer, from $1.82 
per job to $2.48. 

The increase in average sales 
per customer is the real key to 
increased total lubrication sales. 
This has been accomplished by 
selling more oil changes, gear 
lubricant changes and wheel 
packs. Below is given a table 
showing the per cent of these 
services to the number of chassis 
lubrication jobs. 


% of 

Chassis % Oil Wheel 

Jobs Changes Packs 

January 47 46% 8.5% 
February 45 51% 15.7% 
March 52 41% 27.0% 
April 15 "w% 46.6% 
May 82 50% 27.0% 
June 87 59% 28.5% 
An especially sharp increase 


is seen in the number of wheel 
packs. This was brought about 
by a concerted effort to have 
customers get a wheel pack job 
at the correct periodic inter- 
vals. The remarkable part of 
this increase is that sales are 
higher in June than in April 


and May. April and May are 
good lubrication months and in- 
variably higher in sales than 
January, February and March. 
Normally, in June there would 
be a falling off, but in this case 
the sales continued up in a 
counter-seasonal trend. 


The Conn Motor Sales, Inc., 
has made such strides in im- 
proving its lubrication and serv- 
ice business in spite of adverse 
business conditions that it is in- 
teresting to study a little of its 
history. 

In the modern and up-to-date 
lubrication department the 
standard approved De _ Soto- 
Plymouth background has been 
used to give color and eye ap- 


























Feb. March April May June 
$45.00 $52.00 $75.00 $82.00 $ 87.00 
45.50 40.25 68.75 93.00 112.95 
2.00 5.10 81.15 60.00 49.50 
700 14.00 35.00 22.00 25.00 
1,00 1.00 2.00 1.00 
$98.50 $112.35 $260.90 $261.60 $275.45 
50 60 97 90 111 
$195 $ 187 $ 269 $ 290 $ 2.48 





peal to the department. This de- 
partment was installed early in 
1937, but not until a definite 
merchandising policy and plan 
was adopted this year did sales 
rise. 

During 1937, any mechanic in 
the shop who happened to be 
free performed the “greasing” 
work. No particular effort was 
made to get new customers or 
to keep in touch with new car 
buyers. The purchase of equip- 
ment had had no material ef- 
fect on their volume of business. 


Early in 1938, however, Lester 
Conn took steps to correct this 
situation. One man, Oliver 
Vrchota, was assigned to the 
lubrication department, and was 
given a comprehensive training 
at the Alemite lubrication 
school in Detroit. Organization 
meetings were held with the 
rest of the personnel to outline 
and put in effect a plan of fol- 
low-up and proper service sell- 
ing so that customers would not 
be lost track of. 


The result is shown in the 
figures above, and the firm’s 
customer records show that 
since this planned operation was 
put in effect to hold new car 
buyers as service customers, 96 
per cent of the new car buyers 
who have bought cars since the 
first of the year now come in 
regularly every 1,000 miles for 
lubrication and other services. 
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Motor Sales, Inc. (De Soto-Plymouth), Akron, O. 












VIEW OF THE LUBRICATION department of Conn Motor Sales, Inc., 
(DeSoto-Plymouth), Akron, O., which has aided the firm in licking the 
severe drop in new car sales this year. Volume this year is greater than 
a year ago, and the firm has built monthly lubrication sales from $97.65 
in January of this year to $275.45 in June. General service volume has 
taken a corresponding upswing. 





GM’s Training Courses 
Extended to Two Years 


DETROIT. Extension of 
training, offered to employes of 
General Motors dealers, from a 
one-year to a two-year course is 
announced by Major Albert So- 
bey, director of the General 
Motors Institute here. Classes in 
both courses will start in Sep- 
tember. 


The first year course, with its 
combination of practical experi- 
ence and technical training, has 
been in successful operation for 
a number of years on a dealer 
co-operative basis. 


The second year course was 


arranged because the dealer, in 
many cases, needed a man in 
his organization who had been 
trained specifically for work 
which requires a broader techni- 
cal training. Many students, who 
have successfully completed the 
first year course, also wanted ad- 
ditional training. 

The courses are designed to 
train young men for the automo- 
bile business, in both sales and 
service phases of retail automo- 
bile selling. 


The new second year course 
has two curricula. One is design- 
ed for the young man who shows 
particular aptitude for work in 
the sales and business side; the 
other for the young man who 
shows aptitude for the service 
aspects. 


The dealer course is a modern 
application of the proven ap- 
prenticeship plan. It involves 
the selection of one or two young 
men by the dealer, and their 
employment in his organization 
on a definite work schedule. 


The employe alternates be- 
tween the school and the dealer- 
ship in eight-week periods. In 
individual cases, where distance 
makes the eight-week periods 
difficult to carry out, special 
programs are arranged. 

Classes in the first year course 
include lectures and laboratory 
work on automotive construction 
and maintenance, automotive 
electricity, service station prac- 
tice and body work. 

Classes in the sales and man- 
agement sequence of the second 
year course include sales man- 
agement, merchandising, business 
law, principles of psychology, 
elements of accounting, applied 
psychology, dealer accounting, 
oral reports, letter writing and 
co-ordination. 

Classes in the technical oper a- | 
tion and management 
of the second year course include | 
advanced mechanical, 
parts and accesory mer-| 


| chandising; service tools and 


sequence | | 


electrical, | 


equipment; oral reports, letter 
writing, and co-ordination; prin- 
cipals of psychology; diesel con- 
struction; estimating collision; 
reconditioning and service; serv- 
ice station layout and operation; 
applied psychology and diesel 
service. 





Honest Policy 
Builds Sales 


PUEBLO, Colo.—The Walker 
Motor Co. here during the 35 
years it has been in the automo- 
bile business here, has built up 
a good used car department by 
carrying out the following policy: 

1. Always has been and will 
continue to be one of our poli- 
cies to recondition in the best 
way possible and let the price 
take care of itself. 

2. A reconditioned car can be 
honestly bonded. 


3. It can be more easily sold 
to the best class of trade. 


4. It stays sold without an- 
noyance and loss of friendship. 

5. It vesults in few reposses- 
sions. 


6. It strengthens the morale of 
our selling organization and is 
the best advertising we know of. 








50% of Va. Cars 


gi Found Defective 


In State Tests 


RICHMOND, Va. (UTPS)—If 
the inspection of automobiles in 
Virginia, just completed, runs 
true to form, mechanics have 
adjusted or repaired more head- 
lights than any other inspected 
parts of the cars. 


For, according to reports from 
the inspection of 386,300 auto- 
mobiles last October, 65 per 
cent of the headlights needed 
correction—a higher percentage 
of defectiveness than was found 
in any other parts inspected. 


Tabulation of the October re- 
ports has been just completed, 
division of motor vehicles of- 
ficials said, because full reports 
from all inspection stations con- 
tinued to trickle into head- 
quarters here for months after 
the inspection period ended, and 
because it takes some time to 
tabulate the individual reports 
into a general report. 


Next to headlights, brakes 
needed the most adjustment or 
repair—32.5 per cent were de- 
fective. Mirrors needed less cor- 
rection than any other part, 
with 98.1 per cent correctly 
mounted. 


The number of cars needing 
adjustment exactly balanced the 
number needing no adjustment. 

Following is a list of the per- 
centage of all parts inspected 
which needed no adjustment or 
repair: Lights (other than head- 
lights), 71.6; horns, 95; steering, 
97.9; tag mounting, 98; wind- 
shield, 97.9; windshield wiper, 
91.3, and signal device, 91.9. 





Newark Dealer Leases 
New Service Building 

NEWARK, N. J.—Centering 
increased attention on servicing 
operations, the Newark Buick 
Corp. has just leased a two-story 
service station building, com- 
prising 32,000 square feet of 
space. 

Announcement also is made 
that the new and used car show 
rooms, for many years _ located 
on North Broad street, are being 
returned to the downtown area. 





Dealers Urged to Cash In 
On Peak Car Registrations 


CHICAGO.—While keeping in 


mind the need for going after | 
new car volume, dealers should 
not be discouraged if it doesn’t | 
come fast enough to suit them. 
They should cash in on the fact | 
that registrations of all vintages 
are at their peak; should work 
hard to induce owners to trade 
in their present cars for better 
used automobiles if they won’t 
buy new ones, and should stage | 
more intensive drives, as Auto- 
motive News _ has __ suggested, | 
among those owners who can’t | 
be induced to trade their cars, 
yet require’ repairs, recon- 
ditioning and refinishing on the | 
cars they possess. 

Such is the advice from G. A. 
Leukhart, general manager of 
the National Used Car Market 
Report, Inc., Blue Book and Red | 
Book publishers. 

“Despite the sharp falling off 
in new car sales this year, total | 
| registrations are at their high-| 
water mark,” said Leukhart. | 
“This proves sev eral points, 
the least 


not | 
important being that 


| can’t 


| Stances. 


people are hanging on to their 
cars and using them longer than 


| normally. 


“Never before were so many 
cars over three years old in 
operation. This suggests that the 
opportunity for dealers is ideal 


| for getting such owners to trade 


in for better used cars if they 
afford new ones, or to 
spend money on needed repair 
bills if they can’t or won’t part 
with the cars they are driving. 

“The record of this year 
proves that used car sales have 


| been less adversely affected than 


those of new cars, and _ that 
many dealers have capitalized 
on the potentialities of service 
volume. 

“Neither of these conditions, 
however, offsets the losses which 
dealers are suffering, due to 
wild trading which continues 


| unabated in the face of all the 


experiments in recent years to 
stop it. Dealers trade themselves 
into bankruptcy in many _ in- 
They ignore sound trad- 
ing principles, which they know 
must prevail eventually.” 
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{. Simpson Indorses AN’s Service Promotion Drive 


Urges Dealers 


s to Consider 


Possibilities of Finance Plan 





PON TIAC.—“The value to 
dealers of a good service de- 


Pontiac dealers have the most 
modern lubrication equipment 


have campaigned for heavy re- 
pair facilities with modern tools 
to handle wrecks and all types 
of insurance work. Where deal- 
ers are properly equipped and 
can compete from a price angle 
they are getting the bulk of the 
insurance work of their owners. 


Chevrolet School Grads 
To Form ‘Alumni’ Group 





NEW YORK.—Chevrolet deal- 
ers’ sons, who have graduated 





tures and laboratory sessions 
covering the important aspects 


ars partment, equipped to handle| installed in clean, bright and ac- “More recently we have had ’ ; ; 
° S every type of|cessible parts of their establish- | considerable success in getting SO, Se CAPE 2 SRO, OF |S Se Seeave Seninens, Som 
ive repair work] ments. They compete with the|Pontiac dealers to add motor Modern Merchandising and|the draughting room right on 
and service ad-|corner super-service stations| analyzers and safety testing de- aoe So + bemenn “eee apy en ae and even 

justment, h "i : ‘,_| ized into a perme e dealership itself. 
as}|from the standpoint of price and| partments. And by proper train body, according to an announce- With the aid of officials from 


Sts 








been estab- 
lished more 











workmanship,” Simpson said. 
“I believe I am safe in say- 


ing of service men and the 
adoption of a liberal policy with 


ment by T. O. McLaughlin, di- 
rector of the school, at a lunch- 


the various regional and zone 
headquarters, McLaughlin out- 





3) —If than ever dur-|ing that these modern lubrica-| respect to free testing of cus- Ba 
les in ing thes e|tion departments have kept more comers cars, it has been found | €°? tendered oc a Ft lines to prospective students the 
rune months of slack| Pontiac owners as continuous | that this equipment pays for it- ae . ti yg ee “a work which the school sets out 
have car sales,” de-| service customers than almost| self quickly and adds greatly to| OTS." 0e hich mie = holdin, to do. This is intended to help 
head clares C. P.|any other feature of service.| the volume of work in the serv- th viens “or t og it d State in8| many of his listeners who plan 
rected Simpson, gen-|Every car owner has to have|ice department. ee ee eee eee to enroll for the next session, 
eral sales man-| periodical lubrication and aj| “Personally, I hope that Auto- Two schools, each of seven | opening Sept. 12. 
C.P. Simpson ager of Pontiac| good lubrication department can| motive News will continue this| Weeks’ duration, have already} Alumni members have voiced 
from Motors. be made one of the dealer’s|campaign through its columns| been held in Detroit, and the/ keen appreciation of what this 
auto- “Many of our very best deal-| finest advertisements. for better and more complete] graduates now number nearly| special training has meant to : 
) per ers list their service depart-| “For the last two years we! service.” 60. Their course includes lec- them.. 
eeded ments as the most important - 
ntage | adjunct of their business,” he 
found said. “Where a_ reputation for 
d. service has been built up, the 
Tr re- more successful dealers have 
leted, been able to defray almost all 
Ss of- of the fixed overhead of oper- 
ports ating their entire business. 
con- “T have been especially in- ONLY A 
head- terested in the efforts that are 
after being put forth by Automotive | 
, and News to promote service among | 
1e to car dealers. In my opinion it is | ~ 
ports a most notable service in itself “a 
for the good of the great dealer 
body of this country. a Ld re 
_ “The articles and illustrations | IS ve it takes to Ps. role ea your complete i 
\ that give the facts and figures, fi 
om and the methods used by suc-| : 
part cessful dealers, should provide} ; 
ectly a great deal of helpful and use-| i 
able material for other dealers. | ‘ 
’ “Although we have _ never 
ding urged Pontiac dealers to finance | 
1 the service sales, I was particularly | 
nent. interested in the page one edi- | 
per- torial on the subject which was ay «las 
>cted printed in the Automotive News | - rt Peach S88 
it or of July 9. Of course, it is up to em 
ead- each individual dealer to work | 
ring, out his own safe method of | ie 
7ind- financing service work, but it| . 
iper, certainly is something that is| i 
. worth serious consideration. 
“One of the chief precau- | 
tions which should be taken in| 
Jing any financing of this kind is the} * 
ring age and condition of the car on | 
icing which the work is to be done. ; 
uick It would be very unsafe for a| a 
tory dealer to permit an owner to | e 
om- incur a $100 repair bill on aj} i 
: al $200 car. The bill might be hard | 4 
to collect, even on a finance | i 
ail plan. 
— “For the past three or four | 
how years we have campaigned very | f 
ated strongly with our dealers in the f 
eing interest of complete service. It| "4 
rea. : ee arene Me gp oe re : 
is our experience that a dealer Let ess sag Cents Add Dollars a Day to bas Income! 





is not very apt to be making a 
profit over a period of years un- 
less he takes a keen personal | 
interest in service. 

| “Successful dealers follow 
their service departments close- 
ly. They spend a great deal of 





enable you to handle more jobs—for only 23c a 
day,* payable monthly ! : 


A CUSTOM-BUILT GUN BOARD, COM- 


IGHT now, when automobile travel is at 
its height and business is good in lubrication 
departments, is an ideal time for you to get what- 


“4 
- 


is 


-_ time in the department, con- 

| foe cs aa eee ever Alemite Lubrication Equipment you need to py ETE WITH MAGAZINE GUN SET—which 
nis “Our first drive for good round out your department. Hundreds of dealers should be in every modern lubrication department 
A) See are taking advantage of Alemites convenient —coxs you only 22¢ a day,* payable monthly 
the ; an oe ‘Pay-with-Pro fits” Plan to get needed extra equip- ant te : . ; 

eal today a large percentage of the y fi 6 amp That’s the handy thing about this Alemite Plan 
ad ment for only a few cents a day. se es 

ade — it’s flexible! You can group together exactly 


a New Service Tow Bar 


to Developed by iia! the equipment you need and get the various items 


all on one purchase—for only a few cents a day! 


For instance: You can get TWO 100-LB. 
HAND OPERATED LOW PRESSURE BARREL 





air BUTLER, Pa.—A new service 
= — a has a ee by PUMPS AND ONE WASTE OIL DRAIN, with See your Alemite Jobber now and find out how 
§ 1e Bantam Trailer Sales Co. It e ‘ ; ° . 
a ie dedanaa peniies Gave ated an outlay of only 20c a day,* payable monthly ! easily you can own the Alemite equipment you 
ave in use by garages and service LB. PORTABLE need—equipment which might easily double the 
= Stations, enabling the light car Or you can oe that —_— E : ; profits of your Alemite Department! 
red to be towed behind large cars. HIGH PRESSURE BARREL PUMP which would *Slightly bigher west of the Rockies. 
, This eliminates the necessity for 
ice having two men, one to drive 
; the Bantam and one to drive the 
- customer’s car. 
to | The new tow bar can be at- 
les tached to the tow car in less ALEMITE —4 Division of Stewart-W arner Corporation 
ne than two minutes it is claimed, 
. and is believed to be the only 1878 Diversey Parkway, Chicago, Illinois REG.U.S. PAT. OFF 
ie device of this nature which en- 
es ables a car to be towed by an- Stewart-W arner-Alemite Corp'n. of Canada, Ltd., Belleville, Ont. WORLD’S LARGEST MANUFACTURER 
- other without the necessity of OF LUBRICATION PRODUCTS 


d- ee om 
disconnecting the drag link of 


the following car. s 
~ Enjoy Horace Heidt and his Alemite Brigadiers every Sunday evening, N. B.C, Coast-to-Coast Network. See local papers for time of broadcast. 
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Tire Dealers in Vancouver 


Set Up Trading Practices 


Special to Automotive News 
VANCOUVER, B. C.—A stan- 
dard of approved trading prac- 
tices, governing the sale of 
automobile tires, has been 
worked out by the tire dealers’ 


| 


retailers in Vancouver and con- 
siderable interest has also been 
aroused in other parts of the 


| province. 


The standard of practices, set 
forth on the sheets circulated 





section of the Retail 


the tire companies. 


The schedule of 


sign their names as 


ceptance of this 


A SUCCESSFUL BUSINESS, like a successful 
army, always finds that a vigorous attack 
So it is with us. 


is the best defense. 


We're always attacking for more business 
—attacking with increased manufacturing 
facilities, with new and improved formulas 
and products, with better service methods. 


But some things we've defended zealously 


all of our business life — 
such things as the uni- 
formly high quality of our 
raw materials, the crafts- 


Mer- 
chants’ Assn., after a series of 
conferences with managers of 


approved 
practices has been submitted to 
all retailers, who are invited to 
indication 
of their subscription to and ac- 
standard of 
practices. Reports indicate that 
signed returns have been se- 
cured from a large majority of ' —maximum discounts from standard plied. _ 





among the trade, is as follows: 
Passenger Car _ Tires’ 


Private Passenger Service 
facturer’s retail price list, 


tube. 


Commercially Licensed and 
Taxi Cabs 


Our complete 


and Tubes’ 
Sizes Which Are to Be Used in 


The dealer will charge only the 
retail price as listed by the manu- 
for that 
particular line and size of tire and 


Truck, bus balloon and passenger 
type of tires and tubes when used 
on C-licensed or taxi cab vehicles 


iron possible to produce. 
irons will meet your specific requirements. 


list—10/10%. 
Fleet Owners 

Companies having five or more 
vehicles are entitled to the maxi- 
mum discounts of 10/10 per cent on 
truck, bus balloons, also passenger 
tires and tubes for passenger cars 
when registered in the company's 
name. 


Purchase of Used Passenger and 
Used Commercial Tires 
Used passenger and used com- 


mercial tires may be purchased but 
the price paid must not be greater 
than 10 per cent of the current re- 
tail price of the new tire, but the 
used tire must be free from any 
condition that might render it un- 
fit for further service. 


It is recognized, however, that 
there may be exceptional cases when 
the condition of the used tire pur- 
chased may be such as to honestly 
be worth a higher price than 10 
per cent of the purchase price of 
the new tire. In such cases, as soon 
as the purchase of the new tire has 
been made, the dealer must report 
same by mail to the Retail Mer- 
chants’ Assn. of Canada, Pacific 
Bldg., Vancouver, on forms. sup- 





manship of our manufacturing depart- 
ments, the dependability of our service, 
the integrity of our finished products. 


line today includes six 


regular and alloyed gray irons, headed by 
LEKTROKAST, the finest electric furnace 


One of these 


A call will bring our sales 
andengineering represent- 
atives, without, of course, 
any obligation to you. 





ALSO 


PSonzern 


MANUFACTURERS 





OF 
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to Continue Its Diversion Policy 


© 


Public Opposition is Found 


Greater Against New Taxes 





Special to Automotive News 
TRENTON, N. J.—Either one 
of the two principal alternatives 
—new taxes or continued high- 
way fund diversion being 
studied here by legislative com- 
missions as permanent methods 
of financing unemployment re- 
lief will affect the automotive 


industry. 
Weary of devising annual 
makeshift relief programs, the 


legislature early this year cre- 
ated two commissions one to 
study state tax revision need 
and the other permanent relief 
revenue sources. 

From their studies just begun, 
observers believe eventually will 
come recommendations for en- 
actment of a sales tax or con- 
tinuation of the highway fund 
diversion practice which already 
has mulcted New Jersey motor- 
ists out of more than $80,000,- 
000. The possibility is seen, too, 
that conflicting recommendations 
may be returned, thus leaving 
the problem up in the air. 

Several members of the tax 
revision commission already have 
indicated their belief it will be 
a fiscal necessity for New Jersey 
next year to enact new taxes. A 
2 per cent tax on gross retail 
sales, with food and medicine 
exempt, is most prominently 
mentioned as a new revenue 
source.. This would yield $14,- 
000,000 annually and, it is point- 
ed out, could be augmented by 


Pa. Tax Bill U 
Sharply Since ’26 


HARRISBURG, Pa. 
—Motor vehicle owners of 
Pennsylvania now pay special 
additional automotive taxes 
which cost them 99.7 per cent 
more than in the statistically- 
normal year, 1926, it was re- 
ported to Automotive News by W. 
Purves Taylor, secretary of the 
Associated Petroleum Indus- 
tries of Pennsylvania. Based up- 
on the annual reports of the U. 
S. Bureau of Public Roads and 
the U. S. Treasury Department, 
Taylor said, the average motor- 
ist of Pennsylvania paid $49.31 
‘n motor taxes in 1937 as against 
only $29.69 in 1926. 


“Continuing increases in the 
cost of state automotive taxes 
have boosted the motorist’s spe- 
cial tax bill to a high level,” said 
Taylor, “and these amounts are 
being increased 25.2 per cent by 
reason of Federaly motor taxes. 
Estimating the cost of these spe- 
cial levies to the average motor- 
ist, on the basis of reports, it 
Was necessary for each car own- 
er to dig down tnio his pocket 
for $59.31 in 1937, or 99.7 per 
cent more than he paid in 1926. 








(UTPS). 


New Lacquer Developed 
To Protect Chrome Finish 


WILMINGTON, Del.—A new 
chrome lacquer, designed to pre- 
vent rust on chrome finishes, has 
been developed by the E. I. du 
Pont de Nemours & Co. here. 

The new lacquer, when ap- 
plied to the metal, is said to 
protect the chrome from the cor- 
rosive action of salt air as well 
from the calcium chloride used 
on dirt roads. 


Wheeler Is Appointed 


CHICAGO.—D. C. Wheeler, vice 


| president of Reo Sales Corp., and 


associated with that organization for 


more than 15 years, 


ager, and T 


A. Kennedy as whole 
sale manager 


has just been | 
| appointed as Chicago branch man 


|}ager, with headquarters at 2255 | 

Wabash ave. L. P. Thieme has been 
named as assistant branch manager, 
| Jack Kroblen as retail sales man 


personal and corporation income 
taxes. 

Political observers believe a 
continuance of the highway fund 
diversions is more probable of 
adoption, since past experience 
Jersey has 
popular opposition to new taxes 
exceeds the lesser public indig- 
nat'on aroused by diversion. 


in New indicated 


*‘Employe Talks’ 
Gain Popularity 
With Firm Heads 


NEW YORK.—At least 44 
prominent companies are regu- 
larly providing their employes 
with special annual reports of 
the results of company opera- 
tions according to “Reporting to 
Employes on Company Opera- 
tions”, an _ illustrated business 
research study issued by the 
Metropol‘tan Life Insurance Co. 

The study, based on a survey 
made by the Metropolitan’s pol- 
icyholders service bureau, notes 
that this list contains only names 
of companies issuing reports 
specifically for employees, omit- 
ting those that simply provide 
reproductions or summaries of 
their reports to stockholders. 

“It is being increasingly rec- 
ognized,” the booklet _ states, 
“that the employe, as well as the 
stockholder, has an interest in 
information on the results of the 
company’s operations. His job, 





p like the stockholder’s dividends, 


depends upon earnings.” 

The companies whose em- 
ploye reports were analyzed, 
the study states, apparently look 
upon the problem as a three- 
fold one, consisting of (1) giv- 
ing the employes and the general 
public an appreciation of the 
relations between _ stockholders, 
management, employes and cus- 
tomer; (2) conveying a clear 
understanding of the company’s 
progress during the year, its 
earnings, expenses, and outlook 
for the coming year; and (3) 
outlining some of the economic 
problems that stockholders, em- 
ployes and management must 
face together in the future. 

The study observes that no 
standardized procedure has been 
generally adopted to meet this 
three-fold problem and_ states 
that most companies seem to be 
pioneering in their own way in 
trying to show the employe 
the share he has in the company 
income and the amount of capi- 
tal investment needed to make 
it possible for him to carry on 
his job and earn his wages. 


300 Cadillac Sixteens 
Produced So Far in ’38 


DETROIT.—More than a mile 
of 1938 sixteen-cylinder Cadil- 
lacs have come off the assembly 
line so far this year, according 
to General Sales Manager D. E. 
Ahrens. 

Shipments of the Sixteen, 
Ahrens said, have just passed the 
300 mark, or a value of $2,000,- 
000 since the revolutionary mul- 
ti-cylinder motor design was in- 
troduced last fall. 


Safety Brings Results 
LOUISVILLE. — That 
in Louisville and efforts of the 
50-30 Club are bringing some re- 
sults, is shown by Jefferson county 
going 70 days without a fatal auto- 
mobile accident in the county out- 
side of Louisville. On the same date 


safety work 





Louisville had completed 54 days 
without a fatal accident. 

For news of the men who make 
news in the automotive world, read 
Chris Sinsabaugh’'s authoritative 
“Sparks” column, 
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Spurt 
come Biggest adrive since March 
js being launced by Willys 
. (U. S. Advertising) to stimu- 
tuna late retail activity through the 
e of summer season. Newspapers 
ence will get lion’s share of appro- 
vated priations, according to W. C. 
ax Cowling, vice-president. 
AXES : 
1dig- Buying confidence is wait- 
ing a direct invitation on the 
part of manufacturers to 
. share in the unusual values 
Ss being offered,” Cowling said 


in announcing campaign. 

Copy expected to feature 
the $10-$26 price reductions 
announced this week on 1938 
model Willys. 


44 |Record 
‘Bu- World Broadcasting System 
yes | (discs) reports best six months 
of Jin its history, showing 24 per 
: cent gain over similar 1937 pe- 
aa riod. Total of 71.504 station 
ese quarter hours used to air World 
the wax, compared with 57,607 in 
Co 1937’s first half. 

, Topped only by foods and 
vey soaps, automotive grabbed third 
0l- Jot in total quarter-hours used. 
tes | Foods had 32,859; soaps 14,825, 
nes Jand automotive 13,502. 
rts 
it- 


Appointed 


Robert M. Feemster, for five 





th Dimension 


The News of Automotive Advertising 
By Pete Wemhoff 


of years on advertising staff of the 
oc. | Wall Street Journal, has been 
es appointed advertising manager 
he with headquarters in New York. 
in He formerly conducted his 
the | Own advertising business in the 
ob, midwest. 
ds, | Palm 
n- Week’s palm goes to Chev- 
ed, rolet (Campbell-Ewald) for 
ok its qn-the-spot “tieup” with 
C= Howard Hughes’ globe-girdling 
v- flight, in connection with com- 
‘al pany’s July sales campaign. 
he Current issue of Chevrolet 
rs, Sei ets eleinsi aed Bl aie ie ee ns 
S- e e 
« |12 Firms Fined, 
. 
t 13 Get Retrials 
ao a 
) | In Wis. Oil Cases 
l- 
st MADISON, Wis.—One corpo- 
. ration and 10 individuals were 
freed this week by Federal Judge 
. Patrick T. Stone after a federal | 
S court jury convicted 16 major | 
e oil companies and 30 individuals 
n of anti-trust violations. 
° Judge Stone upheld the con- | 
viction of 12 companies and 
: five executives and fined them | 
: a total of $65,000. 


He also granted a new trial 
to the other defendants—three 
firms and 15 officials — against 
whom evidence of participation 
in the alleged gasoline price- 
fixing conspiracy was too doubt- 
ful, the Judge held. 


The convicted companies im- 


the fines to higher courts. 


Early Start Expected 


Operations at the A. O. Smith 
Corp. 
| completed by Aug. 15 so that 
| first production on 1939 model 
automobile frames can be started 
then. 

A joint labor 
ing about 5,000 employes of the 
firm was renewed June 23. The 
contract provides that about 3,- 
000 workers laid off during the 
current business recession will 
be eligible for the four cents an 
hour graduated wage 





provided in last year’s contract, 
it was stated. 


increase 





mediately took steps to appeal | 


On ’39 Model Frames) 
MILWAUKEE.—Retooling 


here are expected to be| 


contract cover- | 
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Sales News cites Hughes’ jaunt 
in less than 100 hours and 
calls on Chevrolet dealers and 
salesmen to eclipse that mark 
with one of their own—20,000 
new car sales in remaining 90 
hours of July (figured at 10 
hours per the nine days re- 
Maining). 

Edition also has zippy art 
layout, with maps of GSM Bill 
Holler, and Aides J. E. John- 
son, Felix Doran jr., T. H. 
Keating and W. G. Lewellen, 
at controls of a plane. 


Chatter 


W. G. B. Oil Clarifier, Inc., 
Kingston, N. Y., appoints Willard 
G. Myers agency to handle ad- 
copy . .. Firestone issues book- 
let carrying reprints of inter- 


views with champion farmers on 





“You better slow 


= 
Firestone’s 





“Voice of the Farm” 
radio program . Bureau of 
Advertising, American News- 
paper Publishers’ Assn., 
leasing second series of full- 
page promotion ads, featuring 
“Good News” theme ... Buicks 
being given away in Kellogg’s 
All-American baseball contest 

. J. Edward Schipper, Hud- 
son publicist, driving Hudsons in 
Detroit brake tests. . . 


Week's Confusion 


“In paragraph 2 of ‘Future’ 
last week (July 9 edition of 
4th Dim.), how do you figure 
ads will show upswing if you’re 
merely comparing ’em with a 
slacker period?—A. R. M. 

Just the same as when a 
loss is shown through com- 
parison with a more active 
period. To wit: 

1937 was above normal, so 
it makes ’38 look pretty sick 
in comparing the two years. 
But putting ’38 alongside ’32, 
33, ’34 and ’35, it doesn’t look 
so bad. Try it. 


up a little, 


George. I think were being followed.” 





re- | 


15 





Survey Shows High Rank 


Of Cars in Family Budget 





By William Ullman 
Washington Correspondent, AN 
WASHINGTON.—The place of 
the automobile in the family 
budget forms an important part 
of the Urban Study of Consumer 
Purchases, report of the findings 
of which has just been made 
public by the Bureau of Labor 
Statistics of the United States 
department of labor. The study 
covers metropolitan areas, large, 
middle-sized and small cities. 

According to Commissioner 
Isadore Lubin, for families at 
the bottom of the income scale 
money spent for food and hous- 
ing combined takes as much as 
three-quarters of total family 
expenditures. After these two 
items are paid for, clothing 
takes the next largest slice of 
the total at the lower income 
levels. 

In the upper brackets, how- 
ever, the amount spent for the 


automobile sometimes displaces 
clothing as the third largest 
item of expenditure. 


It is pointed out further that 
marked differences between 
cities appeared in the percentage 
of families reporting automobile 
ownership. 

For example, the proportion 
was smaller in the two metro- 
politan areas, New York and Chi- 
cago, than in the other cities, 
and the proportion was lower in 
the Eastern cities than in the 
cities of the same size in the 
West. 

In the opinion of Lubin, even 
more significant is the fact that 
among white families with in- 
comes at $1,750 to $2,000 in all 
the large cities, two-thirds or 
more reported car ownership, 
and among those with incomes 
of $2,500 and more at least three- 
fourths where car owners. 





Follow the leader . 


Some people see a thing, like it for their own good reasons, and buy it. 
Others can’t quite make up their minds about a thing until it has found 
acceptance among that first group of people. 


In New York, The New 


Yorker reaches that first group of people, those 


people who set the pace in all they do. Their very acceptance of an idea or a 
thing amounts to a significant endorsement. What they buy others want. 


But The New Yorker sells not only the right people in New York. Its 
home-town prestige long ago made it a national magazine of unprecedented 
influence. Over half of its circulation goes not to New Yorkers, but to 
the pace-setters in other cities from coast to coast. 


The New Yorker’s job, then, is to sell the leaders, wherever they happen 
to be. To sell those people eho take the lead in all they do, are willing 
to buy first, on the strength of their own judgement. And after all, when 
youve sold the leaders you’ve gone a long way toward selling the crowd. 
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Car Owners Start Revolt on Neb. Tax Burdens 


Repeal of Brake, Lighting 
Test Act Being Sought 





Special to Automotive News 

LINCOLN, Neb. — Revolt 
against Nebraska’s sextuple sales 
tax on the automobile owner 
threatens to become a_para- 
mount political issue in the com- 
ing state campaign. 

Capt. R. F. Weller, of the state 
highway patrol, precipitated the 
revolt when he decreed that the 
automobile test certificate should 
be placed on the lower left-hand 
corner of the windshield. When 
the sticker was pasted in this 
position a new and unaccustomed 
“blind spot” sprang into exist- 
ence. 

Drivers protested and the out- 
cry was so vehement that Weller 
receded from his decision and 
placed the stickers in the upper 
center of the windshield back of 
the rear vision mirror. 

The row about the sticker em- 
phasized the policy of the state 
patrol in enforcing the new brake 
and light-testing law. Very few 
cars passed inspection. Owners 
took them back to garages time 
after time. In Lincoln, after the 
first two weeks, 2,443 cars had 
passed the tests. Of these less 
than 400 actually passed with- 
out criticism. The _ rejections 
numbered 1,821. 


K. C. Used Car 
Situation Is in 


Healthy Shape 


KANSAS CITY.—According to 
figures compiled by the Kansas 
City Motor Car Dealers Assn., 
the used car situation here is in 
a healthy condition. 

During the month 613 cars of 
1930 or older were sold, with 
368 of that age on hands July 1. 

At the same time the associa- 
tion announced that it is not 
renewing its contract with the 
CIO. The contract expired July 
17 and applied only to the me- 
chanics and shop employes of 
the dealers. Any new contracts 
must be signed by the _ in- 





dividual dealer and not by the 
association as a group. 





The Importance 
of Being NEAREST 


When you stay at The Palace 
Hotel in San Francisco, you 
are nearest to the places you 
will want to visit—the things 
you will want to do. It stands 
where five principal streets 
meet— near business, finan- 
cial, smart shopping, and 
theatre districts. Its courtesy 
and comfort are a tradition 
—modernly interpreted. 


550 Rooms—each with buth 
From $3.50 (single) up 


The 
Patace Hore. 


Market at New Montgomery 
SAN FRANCISCO 


ARCHIBALD H. PRICE, MANAGER 














Trucks received severe treat- 
ment, according to the truckers’ 
association. Added to these com- 
plaints were criticisms against 
Governor Cochran for the alleged 
harsh treatment of truckers on 
the highways. Protesting most 
bitterly were the farmers haul- 
ing their products to market. 


Petitions suddenly appeared, 
asking for repeal of the brake 
and light-testing act. Nebraska 
has provisions for a referendum, 
but the angry farmers insisted 
that the law had not been put 
into effect until after the time 
limit for circulation of petitions 
had expired. 

Nearly every one signed the 
petitions. One garage owner who 
circulated petitions declared that 
only one person refused to sign, 
out of 200. His petitions read as 
follows: 

“We, the people of Lincoln and 
Lancaster county, Nebraska, 
hereby protest the methods and 
requirements being used for 
the testing of automobiles as to 
their safety for use by the owner 
and those with drivers’ licenses. 

“A verified statement from any 
reliable automobile mechanic 
should be honored and car own- 
ers permitted to use their cars 
on all streets and roads. 

“We deem it unjust to require 
the car owner to spend money 
that does him no good, just to 
conform to the prescribed ruling 
when he needs all his earnings 
for family support. We request 
our lawmaking body to repeal 
the law and the regulations now 
in force. 

“Many people have a record 
for keeping their cars in good 
condition at all times, and have 
driven over Nebraska and in 
other states without a single ac- 
cident or a dollar’s damage to 
property, which is proof that it 
does no good to spend money 
unnecessarily.” 

The turmoil also reminded the 
automobile owners of Nebraska’s 
six-cent sales tax on gasoline. 

“Governor Cochran has been 
connected with the highway de- 
partment for 18 years,” said an 
Omaha business man. “He has 
boosted the gasoline tax steadily 
during his four years as gover- 
nor. Now we not only build the 
roads, but feed the poor, thus 
relieving the property owner 
and the high salaried guys from 
this burden. I dig up $1.15 in 
taxes every time I fill my gas 
tank. Isn’t that something?” 

The last legislature hiked the 
gasoline tax a penny, increased 
the drivers’ license from 25 
cents to 75 cents and imposed a 
dollar a year brake and light 
testing. 


Gadsden Plant Now Biggest 
Goodyear Tire Producer 


GADSDEN, Ala.—The Gads- 
den plant is now the biggest 
producer of Goodyear tires in 
America, according to Cliff Slus- 
ser, vice-president and general 
manager of the Goodyear Tire & 
Rubber Co., who recently visited 
the plant here. 

“The Gadsden plant is making 
more tires than our plant at 
Akron,” Slusser said. “It is turn- 
ing out 8,000 tires and 8,000 
tubes daily, while 7,000 tires are 
being made at the Jackson, 
Mich., plant and 4,700 at the Los 


| Angeles plant.” 


@A New Name and a New 
Viewpoint in Appearance 
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ILLUSTRATIVE OF ILLUMINATION’S use as a means of improving dealer showrooms is the new retail 


store recently opened by Willys Distributors, Inc., in Los Angeles. 


Huge neon signs on the exterior, plus a 


battery of floodlights in the interior, set the showroom off at night, as shown in the photo, and are instru- 


mental in attracting considerable attention to the outlet. 





Fuel Tax Relief? 

NEW YORK.—The works 
relief act, recently signed 
by President Roosevelt, ap- 
propriates $484,500,000 for 
“highways, roads and 
streets,” or approximately 
half what the nation’s mo- 
torists are paying annually 
in state automotive taxes, 
according to the American 
Petroleum Institute. 

By enabling many states 
to carry out greatly ex- 
panded road _ construction 
programs, these relief 
funds, if wisely expended, 
may open the way to state 
gasoline tax reductions. 

During the past few 
years, automotive tax 
revenue of the states has 
expanded rapidly, now 
standing at a record high. 





Bumper Farm 


Car Market Is 
Seen for 1939 


DETROIT.—Since May 5, 
shortly after he took over the 
sales managership of Graham 
Paige Motors| 
Corp., Walter 
F. Wright has 
covered a total 
of 16,273 miles 
in 
trains, automo- 
biles and boats. 
He recently re- 





swing through 
the South, 
which complet- 
ed a series of 
trips to every 





W. F. Wright 


distributor point and some of the | 


major dealer cities in the United 
States. 


As the result of his observa- | 


tions, and from conversations 
with business leaders in the var- 
ious communities he visited, the 
Graham sales executive is con- 
vinced that an increase in auto- 
mobile business will be regis- 
tered during the coming months. 


“Business statistics show that | 


during June the value of stocks 
was increased over seven billion 
dollars,” he points out. ‘In ad- 
dition there is a prospect for 
bumper crops, inventories have 
been allowed to drop below 
normal and must be replaced, 
and there are other signs of a 
general upswing which have 
given business men in all lines 
renewed enthusiasm. 

“With one out of every six 
cars on American farms being 10 
or more years old, and with 
more than half of all automo- 
biles in America being of 1933 
vintage or older, it is obvious 
that a huge replacement market 
will open as soon as public con- 
| fidence is restored. 
| “We are advising our dealers 
ito prepare for quick adjustments 
to handle the business expansion 
which seems to be immediately 
ahead.” 


airplanes, | noticed until they are brought | 


turned from a| 


Barit Sees Opportunities in 
| Current Economic Stump 


DETROIT.—That the present , told his 





hearers, “your § sales 


|economic conditions present op-| will have to come from those in 


| portunities that too few recog- 
nize, thereby 
making them 
golden  oppor- 
tunities for 
those who do, 
is the gist of 
a recent inspi- 





A.E. Barit 


| rational talk by 
\A. B. Barit, 
ipresident 
of Hudson Mo- 
tor Car Co., to 
all Hudson 
idealers and 
salesmen on 

personal tour of dealerships by 
| Barit and W. R. Tracy, sales 
| manager. Barit places the basic 
cause of the current business 





W. R. Tracy 


‘decline to reduced demand on 
ithe part of the ultimate con- 
| sumer, induced by fear. 


says Barit, that 
|many of our current fear en- 
|gendering ills are with us al- 
ways but that they are not 


The point is, 


|out in the open and freely dis- 
cussed. This causes fear and 
‘hoarding against the evil day 
and the hoarding in turn hastens 


that day. 
“People,” he says, “are in- 
clined to follow, more or less 


the lead of others. To this can 
| be charged the responsibility for 
|}periods of unusual prosperity 
with everybody buying, and, in 
fact, anticipating their needs— 
and the inevitable depression 
periods which follow because of 
such anticipation. 

“If people can be made to 
realize that any fear and be- 
| wilderment they may be ex- 
periencing is unfounded—that as 
a matter of fact our country is 
basically sound and that we can 
restore prosperity if people will 
satisfy their needs in a normal 
fashion—more and more of them 
can be induced to buy.” 

In this Barit sees an 
tunity for the dealer and the 
salesman. Their job, as he sees 
it, is to sell optimism to the 
people of the country, and the 
return of optimism will lead to 
an increase in sales. 

In appraising the dealers and 
salesman’s outlook he 
the buyers into three classes: 


oppor- 


1. Those who are already buy-| 


ing and do not require stimula- 
tion from others. 

2. Those who can be influenced 
by an expression of 


divides | 

















confidence | 


and by the example of Group 
One to start buying. | 
3. Those who buy only when 
buying becomes general. 
“For the time being,” 


3arit | 


|lieving that they 


|Group One and Group Two— 
and you will find a good num- 
ber of them by continuing to 
make the greatest possible num- 
ber of sales contacts every day. 
But, when you meet up with 
someone in Group Three—and 
there are a great many of them 
—don’t make the mistake of be- 
represent the 
state of mind of all the people. 

“They simply belong in the 
group that requires the stimu- 
lation of the buying example 
set by others. List them for fur- 
ther sales contact in a_ few 
months—or sooner, if you can 
show them enough evidence that 
others are buying. Meanwhile, 
continue to look for people in 
Group Two—those who can be 
sold, recognizing that they do 
exist in great numbers and that 
they hold the key to the present 
situation. , 


“I am confident that if, with 
the foregoing thoughts in mind, 
you will make it your daily 
business to visit and talk with 
just as many people as you pos- 
sibly can, you will reap a rich 
reward in sales and make a 
definite contribution toward 
general recovery. 

“Hudson’s next move will 
come with the introduction of 
our 1939 lines about November, 
and I can give you no more 
definite assurance of the fact 
that we are continuing to move 


ahead, undisturbed by = any 
present economic factors, than 
the fact that we are not cur- 


tailing in any detail the plans 
we have made to give you even 
better, more attractive and com- 
petitive products to sell than 
those you now have.” 

Tracy in his talks stressed the 
sound financial condition of the 
country, stating that confidence 
only is needed to start the busi- 
ness ball rolling.. 


For news of the men who make 
news in the automotive world, read 
Chris Sinsabaugh’s authoritative 
“Sparks” column. 
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May, 1938-1937 ~ 
PASSENGER CARS oa Exceed 115,000 Weeks Ended July 23, July 16 
ni et. 
1938 1937 Loss Loss By Pete Wemhoff ao. Som ae = “—— 1 
New England 14,784 31,077 16,293 52.4 Associate Editor, AN es nel "| 6* Date July 23° 
Middle Atlantic 40,257 89,997 49,740 55.2 DETROIT.—Shutdown of sev- July 23° 1937* = July ~— y 
South Atlantic 18,330 35,708 17,378 48.6 |/eral plants, as annual change-| GEN. MOTORS 10,165 49,708 17,158 41,503 553,492 
E. North Central 41,015 109,365 68,350 62.4 over periods begin, dropped car +Chevrolet 8,800 30,000 9,750 27,750 378,805 
E. South Central 7,096 13,830 6,734 48.6 and truck production to 30,185| Buick.......... 1,365 6,232 3,194 7,703 81,607 
W. North Central 21,286 39,450 18.164 46.0 || units the current week, ending} Oldsmobile ........ £ 5,469 1,814 3,230 41,945 
W. South Central 13,198 25,524 12,326 48.2 July 23, as against a revised| Pontiac ........... $ 6,807 2,050 2,145 36,795 
Mountain States 6,015 12,617 6.602 523 || total of 39,957 units a week ago| Cadillac-LaSalle + —-1,200 350 675 12,340 
Pacific States 16,084 32330 16,246 50.2 ||and 89,989 vehicles in the cor-|FORD .................... 11,590 800 11,745 23,335 376,465 
a Guus: nuit responding period of 1937. I alas Casitas 11,300 + 11,450 22,750 363,640 
TOTAL 178,065 391,697 213,632 54.5 Plants, which closed final as-| Lincoln-Zephyr ... 275 750 280 555 12,215 
“ sembly lines this week for pe-| Lincoln ................ 15 50 15 30 610 
instru State by State riods ranging from one month to] CHRYSLER. .......... 4,805 24,300 5,325 17,270 267,960 
_ six weeks, included Oldsmobile, +Plymouth .......... 2,900 11,000 3,250 10,600 136,140 
_— Unit Pontiac, Cadillac-LaSalle and +*Dodge ......... aie 1,550 9,000 1,610 4,835 78,165 
1938 1937 Loss Packard. Buick is expected to] Chrysler .............. 255 2,200 290 1,155 31,310 
2 NEW ENGLAND 14,784 31,077 16,293 finish up 1938 assemblies this] De Soto ................ 100 2,100 175 680 22,345 
Maine 2,061 3,216 1,155 ne and several others are} PACKARD ............. $ $ 585 1,175 28,760 
m ae 1414 1,705 291 |) Nkely a a ee ......... we ae 370 1,125 26,175 
P Massachusetts ; While as-|;epuDEBAKER ..  120.—=S 160s 1,527—:1,707— 20,554 
ssachusetts 7,033 15,676 8,643 ’ sembly opera- 
oie Rhode Island 979 2,610 1,631 AN’s Production tions will be| NASH oo... 650 1,875 682 2,023 17,038 
ose in Connecticut 2,564 6,770 4,206 Estimate stilled for|*WILLYS ........... + 1,926 + + 7,879 
Two— MIDDLE ATLANTIC 40,257 89,997 49,740 several weeks|+BANTAM .............. 80 ses 65 198 2,130 
num- a oo 19,694 = 40,371 (20,677 in these | GRAHAM ............. 320 $ $ 1,679 
ing to New Jersey 6,541 14,696 8,155 plants, work | Fs wpMOBILE . + £ ‘ 265 
nuin- Pennsylvania 14,022 34,930 20,908 will continue sain , 
y day, SOUTH ATLANTIC 18,330 35.708 17.378 on 1939 mod-| MISCELLANEOUS 2,400 9,040 2,500 7,300 98,885 
with Delaware 629 1,236 607 els with as- ———S| ————————————s 
an ‘ Maryland 2,532 5,179 2,647 ae em- TOTAL ...... 30,185 89,989 39,957 95,636 1,401,382 
em istrict of Columbia 1,735 3,179 1,444 employes 
of be- Virginia 3,004 5.459 2.455 shifted to|*Revised. ‘Includes trucks. Closed down. 
tthe West Virginia 1,479 3,981 2,502 other tasks. }|—-H 
eople. North Carolina 2,650 5,301 2,651 As a ype N C Sal Esti 
n the South Carolina 1,191 2,696 1,505 au tom otive 
m the ic Lm 3 tS employment i June New Car Sales Estimate 
ample Florida 2,900 3,727 827 not expecte 
‘fur- || £, NORTH CENTRAL 41,015 109,365 68,350 a oo Lowered to 160,000 
few Ohio 10,655 29,071 —«18,416 a a 
1 can Illinois : : vious weeks, DETROIT.—With late-reporting states showing a downwar . 
> that I anaes 13,191 27,653 14,462 in view of the| trend as compared with previous states, Automotive News has ts 
vhile, ais ome 5,196 11,710 6,514 fact that sev-| revised its previous estimate of between 160,000 and 170,000 new 4 
le in Wis — p 6,728 28,753 22,030 eral manu-|car registrations for June down slightly to between 155,000 and 
in be gg 5,250 = 12,178 6,928 facturers, a s| 160,000 units. This total would compare with 360,236 new passenger j 
, E. SOUTH CENTRAL 7,096 13,830 6,734 ‘ood’ byl cars sold during June 1937 4 
y we Kentucky 1,924 3,092 1,168 ba - : y 4 
one Tennessee 1,906 4,158 2,258 C hrys ae The 35 states so far reported account for a total of 107,625 regis- i 
ere 1,668 3,926 2,258 aedeene a ee — a — aad — Se ae a — yw M 
; ississippi 1,598 2,654 1,056 : ’ year. This would indicate a final total in the neighborhood o " ; 
with W. NORTH CENTRAL 21,286 39,450 18,164 further opera-| 990 registrations, but AN believes that the trend in the last 14 ; 
an Minnesota 5,717 11,962 6,245 ear a awe states to report will be sufficient to lift the month’s final total to 
aily Iowa 4 the 155,000 or 160,000 mark. a 
ia wee an cng “gu "mr  198 | 
pos- North. Dakota 1,094 1,484 390 ar inventory 
rich South Dakot 4 periods when i 
ea ives sie 2249 3'517 1268 plants are us- N ew Truck Sales in June * 
ard Kansas 2,335 4,261 1,926 ually _closed ' 
. W. SOUTH CENTRAL 13,198 25,524 «12,326 down entirely. Seen Near 30,000 
will Arkansas 878 1,668 790 On the basis _ 
1 of Louisiana 1,991 3,092 1,101 of the current DETROIT.—Late-reporting states indicate that Automotive 
cle Oklahoma 2,674 5,253 2,579 week’s output, i. a — : — ee ae ee ee 
ore Texas 7,655 15,511 7,856 it is unlikely tor une may be sillg \ y low, wl e resu a as revi 
fact MOUNTAIN STATES 6,015 12,617 6,602 that July production will exceed = — upward slightly to between 30,000 and 32,000 units for 
= Montana 1,029 2,220 1,191 |} 115,000 units. a 
any . ps ' Oa a : eae 
oo + soe 785 1,414 629 With operations maintaining A total of 18,960 registrations are reported by the 34 states re- 
“ure C oe 488 925 437 a steady pace, the Ford group| ported to date, compared with 38,860 units by the same states a 
a. Cascade 1,558 3,576 2,018 total for the current week is| year ago, when the month’s final figure was 58,628 units. This 
ven re ... 693 1,280 587 || placed at 11,590 units, compared| would indicate a total in the neighborhood of 30,000 registrations 
om- aed Mexico oa ; es pis with 11,745 a week ago and only| for June of this year, and the last 14 states to report may raise 
han Nevade oa7 oan ant 800 (Lincolns) a year ago. that figure even slightly higher. 
” PACIFIC STATES 16,084 32,330 16,246 General Motors’ group total }-~—————— 
a California 12,381 23,294 10,913 || dropped sharply this week to ° e 
= Oregon 1600 3,801 2.201 || 10,165 from 17,158 units last] Passenger Car Registrations 
al Washington 2,103 5,235 3,132 week and 49,708 a year ago. 
sues eae. ieee : per sarl er ae Five Months, Plus 35 States for June 
Chrysler divisions accounted 
*Estim: ees 178,065 391,697 213,632 for 4,805 vehicles currently, com- June 1938 1937 Unit 
ake nn ir : pared with 5,325 last week and June Pos. 1938 Pos. 1937 Pos. Loss 
= 24,300 a year ago. Chevrolet 24,632 | 1 227,422 | 1 | 391,485 | 2 | 164,013 2 
Plant Activity The independent group was Ford . 20,456 i 194,181 | 2 | 468,561 | A 274,380 a 
Bantam rate up slightly on about two days thinned to four, with Nash as- Plymouth 17,512 | 3 | 128,946 | 3 | 250,675 | 3 | 121,729 1 
Buick finishing up 38 models;three days currently See aes enc een re : a : | = | oa" | 
Cadillac-LaSalle final assembly lines shut for changeover : ; we ; Dodge 6.239 . o2.268 . Lat eee 4| 85,207 
Chevrolet pace slackened somewhat on 2% days currently ae ; 5,891 6 ! 48,371 | 6 110,913 | 5 62,542 
Chrysler about two days expected with rate down Used € i i Ol —— ore 7 papi | 7 101,737 | 6 56,120 
De Soto slackened assemblies on two days this week se ar index — ars rei ' ; . ane . , sere . aaeer 
Dodge getting around three days’ work currently The average used car ney ses ge . aene8 ° +558 s 31,802 
Ford isi sells on Wied wk taue prices, taken from _ the Hudson 2,278 11 20,083 | 10 | 50,698 | 9 {| 30,615 
G ee asis}| weekly Used Car Selling || ne soto 2,397 | 10 | 18281 | 11 | 37,949 | 13 | 19,668 
raham final assemblies still shut down Prices chart, shows the eee el dag aa ae 
, ; ky : following: Studebaker 2,107 | 12 16,670 | 12 | 39,305 | 12 22,635 
Hudson about two days’ work at previous pace | SOWING: ore ‘ ; : 
: é High Low Nash 1,897 | 13 16,641 | 13 | 39,685 | 11 | 23,044 
Hupmobile plant remains on shutdown & 3 . » ‘ | | 91° | 
Lincoln like parent, rate remains steady Jan. 29 $572 $501 Cad.-LaSalle 1,333 14 12,338 | 14 | 21,248 | 15 | 8,910 
Nash ...Maintaining usual three-day week at same pace} Feb. y tives a po Lincoln 1,129 | 15 9,068 | 15 | 13,485 | 16 4,417 
Oldsmobile final line closed down for changeover | y ek ca. oe a 1 we 714 | 16! 6,644 | 16 27,606 | 14 | 20,962 
peunaed assembly operations ended for changeover | May daaaaen 542 487 | Graham 237 | 17 2.399 | 17 7,428 | 17 | 5,029 
ymouth ens ma around two days work this week | June Average 527 478 Miscellaneous 153 Loke 1,680 | | 363 
Pontiac.... 1938 model assemblies ended for changeover period July 2 536 492 ; ; 
Studebaker ...rate lowered on about two days’ work this week July 9 525 466 ree RS ree i | 
; eae = TOTAL 107,625 925,265 | | 1,898,947 | | 973,682 





Willys assemblies remain closed down currently 
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New Passenger Car Registrations, 5 Months’ Total, 1938-1937 


Megistration figures are compiled from the records in the secretary of state’s offices and published as released weekly in Automotive News. When all states have been reported, the entire table is reprinted, 
usually not later than the tenth of the followiig month. 









GENERAL MOTORS NON-AFFILIATED 
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38) 87, 92, 403, 801) 1383) 410, 31) 2644) 35) 249, 268, 3637] 1903, 30, 1933] 10, 165, 57) 111; 46, 63 ‘ 7411/38 Alabam 
a 38) 183] 182! 013] 1e7e| 2911 462/ 30/4740, 80,458, 495, 6265] 55341 67 Se0l| 1/538, 149/241 118/ 1891 4 -16097)'37 
38! «9«68| = 76} «= :169| 292| +605] = 213 17; 720; 19; 96) 83| 1148] 481; 43) 524] 10} 59; 59} 81{ 34 31) 8] = 2559]'38 Arizon 
ee ‘371 176) 144| 416) +733) +1469) 294) 21) 1395)  47| 235 222) 2214) 1067;  63/ 1130) 22) 153] 144) 125| 105) _—83|_—S 4S 54491'37 7 
eas A 
38) 111,75 +«377||+«770|:*«1333) +«286| +~=«17| 2092; +=«17|«178| + 255| 2845] 1673; 37) 1710) 2) 56) 55, 85) 33) 18 2 6139]'38 Arkanen 
coi '37) 156) 115) 703) 1493] 2467] 345| 12) 2774) 52) 275) 569} 4027) 3106 611 3167] 18 160° 94 112) #159 85 9} 10298137 , 
a 
California "38, 1685; 1909| 3512} 6628| 13734) 4830, 529] 12184, 486) 3107/ 3134) 24270] 10208, 921| 11129] 344, 1085, 777) 1562, 1546) 749, 179] _55375/’38 California 
'37) 2918, 2981| 8979) 13279| 28157] 7517; 625| 20515, 1290| 7315, 7016| 44278] 20216 1136 21352} 602! 1970| 1726, 3040 2847, 4904 223] 109099137 
Colorado ‘38, 192/146) 373/802) 1513 615] 37| 1957| 37| 386] 260) 3292) 1629, 85, 1714) 26, 242; 177) 140) 105; 48, = 9} 7266)'38 Colorade 
‘97 413| 296| 1011| 2263| 3983] 872|  49| 3308} 115, 764{ 711| 5819] 3676, 118| 3794] 64 630| 417/ 318 298 262| 14) ~—_155991'37 
ne sc eS 
Connecticut "38; 262) 292) 601) 1640| 2795) 1197| 130) 1906, 132) 608) 668| 4641) 1688;  91| 1779) 43, 188| 195| 513] 214) 34) 21f 10423)'38 Connecticut 
‘37; 523; 605| 1885, 3173| 6186| 1595| 147/ 4230) 329/ 1286| 1638| 9225] 4569| 136) 4705{ 230| 648, 599| 1382) 599 417) 18] —24009}'37 
ET LLL LLL LS 
Delaware "98145, ««37|=«85| 267/434) «262; =—19| 656, + 23|-«179| 1177/1316] 395, 16,411 | 32) (17) «104)s 3} A 2345)'38 Delaware 
37) 112) 44) +196] 453} 805] 296) 33) 1043) 39) 355) 352) 2118] 949 22) 971 4) 109! 33° 188| 77) 51 1] 4357437 
i 
Florida "38, 221] 134) 504) 1482) 2341) 955, 127) 2327) 142) 506] 457| 4514) 3012, 266, 3278]  36| 369| 192, 368! 137) 199, 87] 11521/'38 Florida 
‘37; 451/262) 1240 3063| 5016] 1336| 123| 4759) 275| 1207| 1021| 8721| 6127, 393| 6520] 110 805, 211/ 770° 253 403 119) 2292837) 
Georgia 38} 180) 135) 577] 1536) 2428) 1004; 74) 3323, 96 635, 434) 5566) 3408! 137| 3545] 15, 340| 220| 377| 224, 80; 25) 12820/'38 Georgia 
‘97; 429| 274| 1753] 3596, 6052) 1122  70| 6265, 174/ 1211| 1069] 9911] 8396 234) 8630] 38| 763| 435] 825 533 236 16). 27439137, 
Idano 38! 94) 52) «173| 428/747] «178, 7881/6135] 122) 1329] 726, 40, 76619) 188, 60,24) 112,33, 7 3279]'38 Idaho 
‘37; 147; 118] 435| 865) 1565] 246)  4| 1801;  7| 310| 240/ 2608| 1846) 57; 1903] 46) 342) 165 81) 240 66 2) 7018}'37 
Illinois "38! 1620) 1606| 3951) 8550| 15727] 5567) 381) 15241) 565) 3275) 4021| 200s0) 13140,  652| 13792] 200| 1358| 1690| 1989| 1239, 469| 56] 65570/'38 Illinois 
‘37; 3321| 2831| 10133| 16694 32979] 6322) 468 22294! 1104/ 6864| 8050| 45102 30071) 923) 30994) 384) 3249) 3914) 3758) 2941| 1103, 282] 124706}'37 
Indiana 98) 614) 592) 1249] 3703) 6158] 1692) 123) 6665, 161| 1299| 1260) 11200) 5796] 188) 5984]  48| 687, 327| 409, 678) 217| 34] 25742)'38 Indiana 
‘37; 1273| 1152| 3888| 8362| 14675{ 2221, 111| 11760, 297, 3280) 3602| 21271| 15267, 265| 15532) 178, 1946| 1006| 987) 2029 1044) 83] —_587514'37 
— 38) 296, 161] 729 2198] 3384) 992, 29 6455] 35/586] 760 8857] 5310| 97/5407] 48, 393/308; 209, 284/103 13) 19006]'38 Towa 
'37| 525, 290] 1436| 3517| 5768] 1179| _36| 7844) _94|_1149| 1518) 11817] 9227| 137| 9364] 109) 843) 546) 406] 541-262 7) 296631'37 
Kansas 38) 204, 182; 441| 1202) 2029) 522) 21 3319| 32, 381! 490) 4765] 2334) 75| 2409) 21/305, «161/136! 147, 70 i 10046]'38 Kansas 
‘37, 454/ 393| 1403| 3433; 5683] 968/ 23) 6912|  84| 1161; 1421| 10569] 6597 123] 67201 48 1081) 435 366) 442) 154 12) 255101'37 
Kentucky "38! 287, 119] 649| 1580) 2635) 614, 30; 3205| 43; 427| 494) 4813] 2187; 58; 2245] 15) 251) 108! 156! 125) 72 ‘ 10429]'38 Kentucky 
'97{ 416; 257{ 1587| 2891| 5151{ 746; 40) 4787| 116; 824) 998| 7511{ 5664) 77, 5741| 49) 384) 274/ 490/ 342) 268 af 20218137) 
Louisiana 38] 186, 92) 581| 1279| 2138) 498;  28| 2865, 27; 347) 312) 4077) 3086, 124) 3210] 5, 184 91/ 134) 157; 107; 11] 10114)'38 Louisiana 
‘37) 273) 131; 1004| 2117| 3525{ 447) 23 3797|  65| 553| 427| 5312] 4691 118 4809] 19 286 296) 248 232 149 12)  14818}'37 _ 
Maine 38] 126) 103 308] 746) 1283) 493, 33/1233 57/309) 424 2549) 996/40) 1036] 16) 169/103 113 102,26 7 5398/38 Maine 
37) 197| 200| 740| 1304 2441{ 557|  39/ 2210| 96 645/ 849| 4396| 2242} 67) 2309) 63) 360) 276) 313) 251! 80 4) 10493137 
Maryland 38] 364, 195 651| 1836) 3046) 1055, 46] 2912| 82 475| 596] 5166] 1876) 59/ 1935] 21| 256) 154) 392) 177, 93, | 246)'38 Maryland 
‘37; 549| 354| 1448| 2874| 5225{ 1104 61, 5058, 169' 923, 1227| 8542) 4957, 131 5088] 43, 486| 219° 671| 363| 161| 11) 20809137 
Massachusetts 38) 657|  448| 1995| 4609! 7709] 2796| 209! 5830; 356| 2297] 1787| 13275] 5560| 255| 5815] 62) 655| 674| 1107| 504) 113) 5i{ 29965)'38 Massachusetts 
‘37 1478| 993 5112) 7357) 14940] 3151/ 320| 11506| 702, 4286| 3774) 23739] 13524) 367| 13891) 283) 1504) 1626) 2556] 1281| 523 551 60398}'37 
Michigan 38 goo 478] 1404| 3146) 5628] 2859) 232) 7466, 304, 1372) 1670| 13903) 9598, 460| 10058] 123| 915| 475| 705| 275! 141, 69| 32292138 Michigan 
'37| 1569| 1604| 6289| 11671| 21193] 5030| 246) 17979| _758| 5004| 6470) 35487] 35521, 806) 36327] _377| _3412' 1527| 28291 767/ 1184 17) 10312,)'37 
Minnesota 38| 556] 382| 1069 3605! 5612] 1425, 52, 7828, 89|_861| 1101| 11356] 6518, 184) 6702) 40) 511/557] 447/524) 172,27] a59aR3R Minnesota 
37) 901) 826) 2211) 5147| 9085] 1663| 60! 9170! _175|_1613|_2192| 14873) 12573, _250/ 12823] 139° 946| 942) 718| 886. 452 13] 4087737 
Mississippi 38] 72) 57/194) 667) 990) 392) 10) 2225, 18} 164) 185| 2994) 1732,  37| 1769 1} 42) 53) 40) 8 6 2 5905/38 Mississippi 
‘37; (111 95| +429): -1408/ 2043] 389/ 5| 3339/ 30| 276 375| 4414 3546  58| 3604 1| 147) 74 114) 48 «656 ~——3)_——:105044'37 
Missouri 38 600 653| 1523| 3868} 6644] 1610; 83 9076] 163) 1413) 1367) 13712) 5886, 244) 6130] 45; 484, 527/631, 369° «318 11) 28871 ]'38 Missouri 
'37| 765| 1004! 3229! 7044) 12042] 2010| 109| 13452, 2681 2277| 2324| 20440] 11826| 314| 12140] 111/ 863' 549' 1056’ 794 351' 46) + 48392/'37 
Montana 38] 168) 66] 267/528) 1029) 326] 12) 1150) 20208) 126) 1842) 952 43, 995| 1) 151) 156) 114) 11034 u 4443]'38 Montana 
‘37; 297/ 135| 500| 1100/ 2032) 411)  9| 2483|  30' 480| 374! 3787] 2086 91) 2177) 28 394 372) 209 244 62 9f 93144'37 
Nebraska ‘38] 193] 111| 334] 1160] 1798] 527; 11| 3120; 20) 350! 396) 4424) 2868) 93; 2961) 14) 197) 185; 139) 131; 75 i 9927 "38 Nebraska 
37) +247/ 173| 720| 1904| 3044] 701/ 13) 4454 46) 618) 735) 6567| 4646 106) 4752; 17| 309| 216 236/ 233) 4151 5] 155301'37 
Nevada 3 32} 20) 60) 117 z2s) 95) 8| 232) 19) 59) 42) 455) 217/30) 2a7),Ss10,- 24) 37) 28,6) 7 1061)°38 Nevada 
‘37, 83| 55| 151| 271/ 560) 158/ 5  467/ 28) 70' 104) 9832) 375 33/ 408] 11! 72) 96 65| 80 29 2153437 
New Hampshire 38) 0) SI] 159) 405) | 615] 292 18/743] 34) 97] 187] 1471} 528/22) S50) 12/08) 69) 87) 77) 2 i 3073/38 | New Hampshire 
‘37{ 115{ 74| 456| 748; 1393] 346 19) 1455 461 460) 346, 2672{ 1355'  40| 1395{ 36 204 214, 232' 150° 98° 2{ 6396/37 
New Jersey 38) 932| 643| 2089) 4404) 8068] 3449| 294) 6195 318| 1703, 2453| 14412] 4755, 286| 5041]  90| 568! 678, 1227; 552 226 29) 3089/38 New Jersey 
'37| 1605, 1416) 5199| 6942| 15162 3975 371| 10046| 683) 3467) 4505| 23047) 10677/ 378 11055] 247| 12981 1160' 2611 1270 729 48) 56627}'37 
New Mexico , | 62} 40; 146] 341| 589) 190, 6| 752; 9| 102) 89| 1148) 569; 18) 587 1) 46) 25; 57) 26) 20 2499]°38 New Mexico 
‘37, 133; 64) + 321/ +567| 1085{ 263/  5| 1256 19) 192) 171|/ 1906 992| 39 1031 9 14 41 89 84 48 of  4440b37 
New Yerk 38! 3110| 1950| 6455| 14449| 25964] 10672| 890| 16243| 1115| 5235| 5632| 39787] 13139, 930| 14069] 138! 1565 1476, 3386 1305, 543 189) 8422/38 New York 
‘37; 4834! 3618] 14433| 21017| 43902{ 11943| 1090| 27368/ 2149! 10709| 10409| 63668 31724! 1420! 33144] 576! 3375’ 2837 6969) 3221 1284 101{ 159077f'37 
North Carolina 38] 263/127] 551] 1654) 2595) 847/ 38/3783; 80/42/5333] 5703) 3121/ 121) 3242] 9-297) 117/247) 81,87 5] 12383]°38 North Carolina 
‘37; 440| + 201/ 1214) 3282/ 5137{ 950| 48) 6877; 99! 836, 1081) 9891] 6965 149 7114] 36 633 203' 549! 152) 268 10) 239934'37 
North Dakota 38) 56  42| «127| +406] +«631f (178 6] 1493; 9| 124) 131) 1941) 1366) 25) 1391 4) 78, 85 30| 59 30 | 42497°38 North Dakota 
‘37, «74| «= 49) «181; 511! 815 147; =| :1608| ~—-17|-—S«:185|«173| 2132) 1845;  30| 1875 6} 115 100! 29 71) 38 2f 518337 
Ohio 38] 1291| 1004) 2419| 6466| 11180] 3356) 258| 10700| 286] 2056| 2560| 19216] 9218) 299) 9517] 189! 1063) 660) 1075) 780) 274 35)  43989/°38 Ohio 
‘37, 3217| 3126| 8694) 16585| 31622] 5312| 348| 23775| 760| 5866| 8114) 44175] 32966, 711| 33677 686 3838! 2446 3083 2518 3021  44{ 125110'37 
Oklahoma "38 219| 158| 549| 1491| 2417[ 861|  54| 4295, 59/622, 638 6529] 4047) 158 4205 5| 251 130) 182 166) 105;  8|  13998/°38 Oklahoma 
‘37| 324) + 275| 1162| 2351| 4112) 897/ 36] 5727| 125| 1086| 1297 9168] 5907; 193| 6100}  49| 416/ 209; 358! 333! 197; 19} 20961137 
Oregon 38] 231| 181| 473, 766| 1651) 538)  33| 1853] 39] 294) 421| 3178] 1301; 93) 1394) 85| 224) 271; 177) 176 89 22) 7267138 Oregon 
‘37| 374, 377; 996| 1994) 3741{ 831/  28| 3614; 95] 758/ 900, 6226] 3679, 160| 3839 177; 524 586 307, 450 441 9]  16300'37 
—————_—— nn ——————— 
Pennsylvania "38. 2204/ 1394) 32615| 8910| 16123] 5382] 343 12398) 431] 3171) 3071| 24796] 8637, 425) 9062] 163) 1222, 1090) 1876) 1508 438) 52) 56330/38 Pennsylvania 
'37[ 4704; 3499) 10998| 20106| 39307| 6541, 436| 23530/ 974) 6939| 7076 45496] 27163/ 813| 27976 627 35561 3231, 4585 3694 1412 144 130028137 
OO 
Rhode Island 38) 112; 65| 226] + 681| 1084) 435; 40/809] +48) +286] + 230| 1848) 819, 47| 866 4 79° 76) 179) 104) 13; 8) 4261/38 Rhode Island 
'37{ 319| 272| 723| 1709| 3023 478|  45/ 1894{  84| 647) 620) 3768] 2086, 100) 2186f  59| 258 262) 495) 194 75 11f  10331,'37 
South Carolina 38] 106) 67/305 741| 1219) 350) 8] 1840) 27/154) 243| 2622) 1667) 51) 1718 9| 225 45; 149) 50! 24; 6] 6067138 South Carolina 
'37[ 168' 120; 690/ 1616| 2594{ 428! 10| 3387 38 339 483) 4685) 3924/  63| 3987 1 512) 63 387 «147/ «+200 = 2}Ss:125784'37 
South Dakota 38] 70| 40; + 187| 472; 769) 199, 3) 1235 8| 116] 137; 1698) 1051 12 1063 6) 65, 106) 34) 62° 21 1] 3825/38 South Dakota 
37] 129/ 66; 286| 728| 1209 266!  1| 1800! 13| 247; 260! 2587) 1807) 40) 1847] 11) 116 142° 88 100° 41 | 6141437 
Tennessee "38! 269, 158| 641! 1509] 2577) 718| 41) 3492, 60; 461| 458! 5230) 2714 77) 2791] 14 201; 174 243; 138 47, +26) ~«:12441/°38 Tennessee 
'37/ 345| 297| 1656} 3100| 5398f 649]  39| 4857; 126) 811| 706) 7188] 5589 89 5678] 45 459° 435 507/ 380/ 288 11f 20389/°37 
Texas 38) 999/ 478| 2089! 5625| 9191] 3104) 248 12121, 287/ 2130] 1576) 19466] 12915, 493 13408] 44 876 444) 863, 796) 236 45) + 45369)°38 Texas 
'37{ 1199| 641| 4107/8245) 14192f 2777| 157| 15411/ 349| 3166! 2720! 24580] 18385| 515| 18900 95 1654’ 641’ 1613. 1370 588 35 63668/°37 
$$$ 
Utah 38) 81/86) 187) 321) G75) 191! 10, 791| —20|«:123| 116) 1251) 748 «= 35783) 26 s1S)s57|SsSSC«*dCAS)—Ssi)SS*«SYSS*« TP BB Utah 
'37[, 129) 149| 503) 866) 1647) 277 8| 1564) 13) 300! 318| 2480{ 1526) 68) 1594 82 266 143 178 276 90 18 6774137 
Vermont *38) = 45) 53| 124) 324) 546) 221 2} 458! 17; 128! = 93! 919] 386 11, 397] 69 43 80 39 17 1| 2111 38 Vermont 
: 37; 72; 65| 273 501i 911f 217 5| 824; 45/ 202; 209, 1502{ 843° 11; 854{ 8 139) 99° 128 51) 57 4). 37501'37 
Virginia 38] 313, 204, 750| 1957| 3224) 928;  33/ 3830, 62) 428/ 540! 5821) 3513 108 3621) 29 231/ 124 297, 137, 115 16)  13615/38. + Virginia 
___ ‘37, 389/373) 1382/3102 5246{ 898; 40] 6405) 82-795, 1007/9227] 6837; 145) 6982] 45 475 164 602 215 129 16 ostoi fst 
Washington '38) 294/234) + 541| 1169! 2238] 723| 43! 2046) 57) 567! 509! 3945] 1580 104 1684) 51 341! 172) 215) 273) 80 33) 9035138. Washington 
37] 518) 441/ 1375| 3025 5359 1225) 44) 4895, 138) 1506 1213 90211 4951/ 146 5097] 145° 983’ 498, 503/721 «sas. aal osostpas 
West Virginia 38{ (197/156) 375! 991| 1719] 482; 22) 1995; 39) 257; 244) 3039} 1221 49 1270 29' 165) 77! +163) «141 60 12 6675 1°38 West Virginia 
___“B7|_ 455! 353) 1025) 2338/ 4171f 645; 33, 4008) 75) «758! +626! 6145] 3574 84 3658f. ©«93S-366, «209 440,332) 217 31 1564 bat o 
*Wisconsin "38! 435; 349| 1166| 3276) 5226! 1632;  84| 6130| 86, 1211! 1202 10345] 5370) 161| 5531; 51, 525  1260\ 435) 4251 125. 10) 2393338. ~~ ~* Wisconsin 
19m” . . as ‘ ' ! “ “ « 6 37°38 *Wiscons! 
_ 37; 867) 680 3332) 5301| 10180] 1922, 85) 9534) 182) 2621! 2828 17172) 12111 253/ 12364] 167 1117 3998 929 1081! 380 17] avaanhee 
Wyoming 38! 89, 50; 136; 281/556) 158} 4) 656: 5; 93; 67| 983] 525 29 554) 8 68 49 «497 «+42 #«2+23 °®«+45) 2333~8 Wyoming 
‘37, «94! +58) 303/599) 1054, 224 2; 1041; 10; 204 189! 1670 1053 36! 1089] 32, 174 79° 68! 100: «64 31 issseat : 
District of Columbia '38! 260, 141! 557 1355! 2313] 868; 70, 1420. 81 3181 461 3218) 1356 +80 1436 7 «117, «101| 234,178) 34 ‘olumbi 
— q P : “ 18 546 ‘ . f Columbia 
"STi +390) 315! 1138 2164! 4007] 833) 72) 2322; 122° 772| 749! 4870) 3033 140 3173f 41! 272 saree Cres @ 


ee 49 612) 269! 111 11] 1341537 
Total 5 months "38! 21218) 15884) 46046 111434 194582] 67187, 4844/202790! 6161! 40100! 42480°363562]173725 7939181664] 2162 17805 14744) 21464 1456 ; : es aan 
, « { a6 2° 4 “ - - « Dike II “ibe 2 14563 5930 1164 817640138 Total 5 months 
37| 38821! 32076/118360/215087 404344 83186) 5606/341537| 12714| 86305! 93773'623121]107291| 11776 419067] 6268 43295! 34080! 47468 33882 23086 sont 1636120 b. 
*Estimated by AN. 
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New Commercial Car Registrations, All States for May, 1938-1937 |Crude Rubber 
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eprinted, gures supplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York City area by Sherlock & Arnold. onsumption p 



































































































































































































































—— | | | | | . 
Pi bm | | | | | = ; | 7 5.8% in June 
STATE SiE 3 | § o 13 Sle. | «| 3| |% z|3 . | NEW YORK.—Consumption of 
sisi ze feis Seisisis $i6|/e6)#)|¢ | | sie ie ibis < |crude rubber by manufacturers 
5 ria |Zifi38 /8 5 3 Si Sis\/eb)\siesis|# |e 2 = in the United States during June 
;}2) o Bia} Aa | & fe g ; =i) £/2 | . ein) D | Se ieiscz = is estimated to be 30,629 long 
Jlabama "38 189" en Es sr tons, which compares with 28,- 
\labama ca __'37|_ =| «| «475! sos} sta 467 i 5| 2! 162 14 1 $ "| 1384 947 long tons during May, an 
ed 38 ee ee si —i84 increase of 5.8 per cent, accord- 
Arizona meni ___’37|_ | a} 179} =| «| soa7} S|sottsoatl o2t ta 10| 5 2 11 5| + ‘| 407 | me to the Rubber Manufacturers 
—____ | jrkansas "381 138 as 11 1 7 — a | “| Assn. Consumption for June 
rkaneas ‘a7|_ || 2851 7/ | 47i at 4oal es! 3! | ef; | a3 af | al ar | ‘| Al Ge ee, ee 
— ; + ne pti Sn ; ho Sa as | ie ross imports of crude rubber 
cai California = a 1| 690) 14) 260, 2) 499) 228) 6 HI 249| 31! 41| 39) 47| 32| 34] 2215| for June totalled 26,011 long 
— ———— anannnneonsi lie 2| 1123] 35] 1/ 453/ 20) 1038) 375| 47) 317| 35! 95) 27| 3| 94] 56| 31| 47] 3818] tons, a decrease of 5.1 per cent 
‘olorado Colorado = | 152) 11) | 47| 140] = 27) | | 43 5| 8) 10) 2 . ot 2 447| under the May figure of 27,410 
ie sail ee . i all 217| 15) =| 95) 1| 255 59| 13| 1 so} 5] 23; 5] | 12; 4] | 788 | long tons and 46.9 per cent under 
necticut Connecticut *38 2! 4 114 1 8 Sei 2| 158] 25) 1) 2) 62! 10 4 | 2; 3 iS 3 461 | the 48,956 long tons imported in 
TT! 6! 296) 13} 8) 95) 16) 278) 58) 12| Si 91| 29) 30 5| 6 10} 1001| June, 1937. 
elaware | Delaware 38 q | 66) , | , 15 5| | | 14] | 4| 4i a "I i 2 129| Total domestic stocks of crude 
enn. aiaiiaes 37 2] {121} | | 7 | 6 18! 2) | 16 ; 2 22 235| rubber on hand June 30, is es- i 
Florida | Florida 38t | | 89) ay 39t 3) aay aay a gat aa P| 33) GB] Ga timated at 294,566 long tons, 
ticles ME nasin 37] | =| «250i ~=5] =| «69! 1! 322) 47] 4! | 74) 4| 28! 17! 3 | = which compares with May 31 i 
Georgia | Georgia 38 . | 899| | 6 36 3, 192] 18) — -— . stocks of 299,720 long tons and ' 
: 1 1} 4) 95) 5) 3 2) 2 
at - __ 37] | =| #382] 4! | 94| 2] 477] Go| 8] 1| 104; 2] 13 | | 2 al? | af 1148 172.056 long tons on hand June h 
Idaho | [daho "381.1 | 84) 5! | 24) | 66 ae eee 7 — 30, 1937. i 
7 | 60] 3| 1 263 ; 
7 ; . 37] | | 152) 8} | 80} 129) 39! 9! | 42 1 4 ‘|? |e 447 wae’ <tnigged a to ‘— 5 
inois | illinois ~738t 8 552) 48| | 178 7; 401) 6% 4° 1| 260; 9 38 16 1| 31 § NN ale a on ak tk ees ee i 
moana | indiana 38] 1/3331 8] al 419) 222] aay [2] ager 820) at) a) 44) 18) § “Ohic wee ae with 32,859 long 
’37| 2! #1! «#765! 45! 3! 266! 7! 762 | | 4! | | tons afloat on May 31, ‘and 57,- 
“et Gee 87] 765| 4! 6! 7! 7 196} 15| 4! 416] 7| 79| 23| 16] 52| 35] 8| 10 2713] 915 Jong tons afloat on June 30 : 
lowa "asi 1) | «257! 16) 2) G8; 2! 19] 14, 2) | tty oy 5) | 8 2} 12] 728|a year ago. 
Salts a ‘37|_ | (| 419] 27] =| 81] 4) 367) 51] 11] 1| 195! 2] 39} 6] | 22 | | | 1228 i 
Kansas "38 |] 258, 8!) CT 32} | 169 «22; 2) «| «OS| DT eyhlUN} UTC ge u 3] (614 : { 
analy a. '37{ 1! ~+| 975 so! | 68! 2] 35%) 86! 21; | 157! 1! 36] si | 21] 6] | 8 = 125 Diesel-Powered Buses Hi 
Kentuchy "38| | 66, 3) | s2! ft! i295) ast 2) 2: wo st 77 21} 4 oT BU! Sold by Yellow Truck 
“~<a '37| =| =| +822! 21! 9! 179! 34! 828 na 10! 7! 305! 6! 57! 19! 3! 27| 14! 1 5 2643 PONTIAC.—An order for 125 
Louisiana "38 | | 185 3! | 34 | 145 | | 75; 2) +6; 2| 3) +21; 2| 2) I] 486|forty-passenger single-deck mo- 
Maine | _’37{_ | | 285) 4\ | 56) =| 340 i 4) | 107 9} 3] | oI i 1| 2] 845) tor coaches, powered with Diesel : 
Maine 38 [9.175 3) 1) 5B! 2! 18°) 25) 1) | 39! 2) 7))SCUSOSCSS 1 499| engines and having automatic ‘ 
ryland fo 87} 1) | 275} 2} =| 50}_—sa} 827] ~—| So} S| 42] St 7] || | 789| hydraulic transmissions, has : 
Maryland 38) 6| 3) 162) 6) 3) 50) | 91) 15) | | 49) 2) 8) 3) 1 7 3 g|been received by the Yellow i 
setts | 8747) 4) 281! 6! 3/112) —«1) 231) 46) 6! | 97! 10) 10) 2| | 3} 18! a | g38| Truck and Coach Mfg. Co., ac- ib 
, Massachusetts 38) 11/7) 251) 7) 25) 134| 11) 329) 43) 2] 1| 84) 33] 23) 12) 1) 1) 10 . oi 6. os eee Ce 
higan | '37| 25! 14) 506! 21/ 10) 183| 13/ 691] 146| 25] 4| 107| 15| 47/ 18| 10| 5| 21 i REF 1607 | Sieur ot ogenlloge ‘ i 
Michigan 38) 1! | 302) 8! 4| 121; 5| 372) 55’ | 3! 103! 2! 16! 12) | 2! 3] 8| 3] 1o20|,. "hes a ti] 
nesota fs a 7) 2!_| 751 16! 12/ 284) 22] 918] 217/ 6! 1! 168/61 ¢8| 261 | 271 71 1 8] 2491 ae aot ae te aes : 
<ippi_ | Minnesota 38] |) 253) 1) 2) 60 | Bio} ag) Bago) 2) aaa) | (733 Motor Coach oe See oe 
ssouri | Mississippi 7 | aaa] | | rtf aes A 1 1) ant “a a 2| | a I 5 "| 517 Avenue Coach Co. of New York. i 
Missouri 38 2; | 397) 18) | 58) 5! “206 — 32, 1) 2) 147) 8 10) 13) 3) i tt ar aoa a oni 4 
ntana | Missouri | | 2| | under way in Ponti ay 
are ee ss *87f | | 588) 23! 5) 119) 8! 463) 164) 4) 1! 205) 10) 35! a | él 2 | t| 1657 : wn fy 
raska | Montana . x | 72} 6 | 16 | t 7| | 4a | a | ‘| i | if 218 4 
a), Sa 37} =| =| «(165) 9 25| 7! 17 25/ 6! 1{| 72! 11} 2 12| 15 1] 527 ° 2 
»vada | Nebraska “38; Citi] C64) 4 43) | me06C~<C«i MT:C(‘<‘<‘YCSCé*ST:CéSY:COTCOt Ut TU ra 4 466 nama 4 
ere 87] | 280! 14! | 85} | 206) 87] 8] | 104) 413) | 4{ 1 = 4 
shire Nevada ye "38 21| 5) | 26 4| | | 6) | 2; | | | | | a 
— Boo __*a7f_— || 4] 2f ot 8} tS] e} at | 9} St 8} 8 | 3 238 b| 
ersey | New Hampshire os) Uo Ol Ld] hl hl ela @ a @ a “142 SMALL AERO ‘ 
— Tl aa __'87 a a 121{ {| { 62] | 158) 22) a a 19! 3] 6] 2] 1) 2{ 2 | & 392 ie 
exico | New Jersey 38] 111 14! 372! 20; 5! 122) 7! 291} 69' 8! 1! 148! 33) 34) 14] 5| 3) ae 4 1197 i 
ee 87] 17| 21! 604/99! 16! 193! 14! 588] 124| 17| 22| 198! 70! 74| 11| 11! _ 47; | 10] 2157 | 
om | New Mexico gay | =| «oz; 3} Cd] CUT] 48 a.hUdt oe Ss | 1) 1 | mm es es 8 
a 37] =| | 127] 7} | 28} | 81 iw. & im fF 3| 4| | wil 
New York. ~~ "38/102, 82739 «41 70°—-357/ 9660-307 10’ 7) 390| 105! 78! 24) 18! 14) 77) 8) E . 333 NEED STRENGTH—LIGHTNESS 
— 2. '37| 28| 98! 1187| 75! 52! 532) 25! 1192) 324! 20! 15! 421| 125] 106! 35] 48) 33) 68) 1| 19] 4404 
North Carolina 3812, 1) 269 5, 2) 50 1| 186) 24 1! 75) 4; a 6; | | so 2 To 654| Add to the growing family of en- | 
— 71 3 | 623! 1| 7| 151] 3] 424) 68) 9 2| 137! 6] 58] 7| 1 gi 5! 1505| gines that take wing, a little four- i 
io ag = 351 ae 6 mal 141 11—COtC 31 a ae 340 cylinder opposed air-cooled job i 
=e ‘ae 96 1 18 | QF 13 3 | gal | £ 1| | 9 he 314 that develops 50 HP at 2400 rpm. 
oma | Ohio 381 5 516 21 5! 188) 4| 542] 90! 1' 4) 158) 6) 31’ 22° | 11) 29) hI it Weieee  oo, ee ee 
sa 371 9 871| 30’ | 437! 19| 756] 210! 45] 11/ 339! 34] 65| 37| 7] 33| 74] 9| 18 2004 saith saan a caer he 
‘gon | Oklahoma : ~ a 279° 1 42'  1{ 29) 32!) 3! 111 4° 1 1 9 al ag 7| the ae chpete te iadusteial 
9Q7 7 9 ! 7 1 € " . 
= 37| 1 471) 14 87 | 2) 461] 89 7 _ 284 6) 19' 3 Tt 9 1 1420 service. Model AC-150, as the 
ania Oregon "38 | | 118 1| | 30 5 89 36| | 50 3| 4| | | 5! 8&8 4| 3 353| new aircraft engine is called, has 
37, =| =| 294) 5) | «79! 15) 281) 60! 9! | 94! _3! 20] 6! | 18] 15] 5] _ 1] 908/354” bore x 35%” stroke. Follow- 
and | Pennsylvania = "38[ 17. 33' 557. 43! 4) 264° 11| 417] 119! 6! 4! 302! 53! 73! 35/10) 21! 19) 10| 22] 2020/ing the practice on larger indus- " 
oe '37| 57 32) 1145! 76! 12' 525! 15! 1017) 303| 7! 9! 502! 67| 101! 39] 15| 74| 60| 1| 55} 4112) trial engines, this Aircooled is fit- 
lina ii... °° 38/2 97, 2) 4 15 1 50 9 12 5 5 | 1| - | 184|ted with Wilcox-Rich hydraulic 
‘371 3! | (%77\ 6 {| g2| 4! 136] 40! | is 6h 6lCUT | 3 329 | valve prose ; Sees ee 
co Sc ‘arolin: 38] 1 | a38; (1 30 102) «12) = «1 341° «= 2) «4 .. el) ~333| major elements are made from 
cota outh Carolina 2 | 317 411 56 2! 90¢ 36 5| 3 57| 9! 14 | 1 | “?. 719 pierre gen a light- — ; 
al — “ — = =l— pee a —— materials such as aluminum alloys ; 
see South Dakota = = ss H 33 | 1| 115 15 a | 101! o| 3| 3| 7 " m7] | ss and British Y-alloy. Each cylin- 
- a —— ; 3 — 45 61 1icl 38 | arn soap “| der is fitted with a shrunk-in liner 
soi Tennessee — oat 4! 2) 108! 9! 402] 66! 4 153! «1! «24 1! 9° 9 : tat of Ni-Resist*, a non-magnetic alloy 
ae ee = oe : ; a es = —! iron containing Nickel, which has 
tah Texas "38 659 7 147 62' 57 7 2 192 6 54 6! 11 7 8 8 1792 | appr oximately the same coefficient 
” bins __'37 1195! 26! 1| 281! 2! 1291] 177! 34! 4! 454! 6! 77! ~#5 40! 13) 7! 7] 3620|of expansion as aluminum. This 
- Utah : "38 16 24 6( 9 28 | = | 172| Ni-Resist liner makes possible 
ont "37 YY ee 3 26 | 7e) 24) 2] | 3 4 5 2; 6' 2| 299 | light-weight materials for this 
- Vermont "38 3} 50) 1 10 | 50 6| at an On hme he HS 4 159| main structure without jeopardiz- 
nia 97 | 2 Wi 1 | 39! | 106 25 el = oe ie | ae; 1} 289| ing life or performance of the 
a Virginia 38] 5) 5) 401) 4 80 2 25°] 57 2. 78; 11 18) 3! 0) +¥ 2 5 4] 929|hard working cylinder assembly. 
ron | ‘371 4| 2| 6221 6 105! 1! 62°] 107) 3 125' 5) 20) 5! | 2! 8| | 41] 1645| Valve seats and Pigg e fe soe 
a . = lso made o i-Resis 
. Washi "38 127, 2! 3| 45 99]. 37/2 99 5) 8 6; 7 2) 3]  44g| Suides are a 
nia ee ‘s7| | | 312! 10' 6 99! 3! 321] 95! 14! 3) 148] 11! 16) 9! 25' 14) 2! 10] 1098 the high Nickel cast iron alloy, to 
Wort . af 152 8 ‘1 1 76 14 54 1 16 6 1 9 5 * 379 | Prov ide longer life and assure 
2 Sate ute . a2 ‘ ) o o e ‘ 
- | est Virginia ‘97 331.17 =6 5; 96al 68 9 93 1 40! 16 12! 6l | $37 durability. 
sin ee. a ‘ *Reg. U. S. Pat. Off. 
*Wisconsin "38 265' 20: 5 86 206 55 ] 93 I 15 5 4 ! | ag by The interaations! 
-- | nF orn & & FO ”" Pass 9 9 ‘ : g ‘ ( x ep 7” 
ng | ‘ 37 l Ss ) = ( a = 20 l = 9 ~ . 7 11 13 0 Canadian Patent Ne. 
‘yoming "38 so 3 =e a a , = - * _ '| pt ini 
t) eee a | ee ee ee THe 
38] 6 ‘ ) ‘ 22 ‘ 
- District of Columbia it 106! 1 29° 1) «6if 40! 1 is) 7 6 11] | 289 INTERNATIONAL 
= er a leis 381193 159 10924 380155 3251 93 9118] 1865 G68 42 4374 383 677 292 45 225) 324.173 ais] 32956 NICKEL COMPANY 
for May 21 1Q8 18320772! 867 183) 6015) BOL 20452] 1536) 509 TTL! 7279) 588) 1506) 424/120 720!) 664) TT) 802] 65257 INC. New York, N.Y. 








La Ye re 
ee earevinn ae 


—-— ———-— 
ee 
oan tem 


oe 


20 AUTOMOTIVE NEWS, SATURDAY, JULY 23, 1938 


1938 Delivered 
Price List 


Following is a list of new passenger 
car delivered prices for 1938 at point of 
manufacture. Prices shown, with the 
exception of Willys-Overland, include 





cago Herald-Examiner; Minneapolis Journal; 


Papers used for Used Car Table, week end- 


ing July 9: Boston Globe; New York Times, Used Car Selling Prices St. Louis Globe-Democrat; Oklahoma News; 


Denver Post; Los Angeles Herald and Express, 
Daily News; San Francisco Chronicle. 



































































World-Telegram; Atlanta Georgian, American; 


Cleveland Plain Dealer; Detroit News; Chi- 
(As Advertised, Week Ending July 9, 1938) 














standard equipment and federal taxes. MAKE Boston N.Y. Atlanta Cleve. Detroit Chicago Minnea. St. Louis Ok. City Denver Los. Ang. San. Fr. Nat. Ay, 
Willys prices do not include federal tax. 
Ford and Liacoln-Zephyr prices do not | Buick “40” 37S '$715-$795|$ \$695-$847 |$597-$695 $645-$795|$ i$ i$ '$695 |$740-$770/$ '$681-$766 


include transportation or taxes. 


BANTAM—Bus. cpe., $439; Master cpe., 
$469; rdstr., $479. 

BUICK, Series 40—Conv. phae., $1,406; 
4-dr, tour. sed., $1,047; 2-dr. spt. sed., 
$981; bus. cpe., $945; conv. cpe., (r.s.), 
$1,103; spt. cpe., op. seat, $1,001; 4-dr. 
spt. sed., $1,022; 2-dr. tour. sed., $1,006. 
Series 60—Conv. phae., $1,713; 4-dr. tour. 
sed., $1,297; conv. cpe., $1,359; spt. cpe., 
op. seat, $1,226; 4-dr. spt. sed., $1,272; 
2-dr. tour, sed., $1,256. Series 80—Conv. 
phae., $1,983; tour. sed., $1,645; formal 
tour. sed., $1,645; spt. sed., $1,645. Series 


| 595- 625| | 595 | 529~ 577 
| | | | 377= 421 
| | 845 | | 815- 862 
| | | | 581- 587 


36] | 595- 610) 545 | 395- 595| 449 | | | 
35] 398- 475) 439 | 375 | | 295- 395} | 
Buick “50-60” 37 | 825- 845} | | | 775- 895] | 
36] 595 | 625 | | | 497- 525] 575 | 645 | 
35! | 525 | | 445 | | 445 | | | | | | 445~ 525 
Chevrolet Master '37| 465- 575| 375- 485! 475 | 395- 595| 347— 445] 445- 495] 545- 565| 535 495 | 525- 565| 480- 625) | 462~ 
36! 325- 445| 265- 450| 365- 395| 300- 445| 275- 355] 295- 375] 449- 450| 325 | 345- 450] 375- 445| 395- 505| 550- 575] 355- 449 
°35| 245- 345! 185- 295| 295 | 259- 327] 195- 292] | 395 | 335- 345| 270 | 375 | 295- 325) | 285- 326 
Chevrolet Master DeLuxe 37] 495- 595| 475- 585) | 485- 595! 447- 547| | 575- 595] | | 575 | 610- 675| 695 | 545~ 608 


s 





90—8-pass. tour. sed., $2,350; 6-pass. tour. 
wo ae Ale cats i. sin '36] 365- 500| 390- 470] | 387- 445| 347- 365] 410- 425) | 425 | | 445 |: 395- 525; | 393- 450 
tour, sed., $1,780; conv. epe., $1,815; 5- $5] 295- 395| 349 l | 275— 345) | | | | | 395 | 295 | 322~ 356 


pass. conv. sed., $2,215. Sixty Special— 
Tour. sed., $2,090. V-8, Series 38-65—Tour. 
sed., $2,290; tour. sed. (div.), $2,360; conv. 
sed., $2,605. Series 38-75 Fleetwood—5- 
pass. tour. sed., $3,080; 7-pass. tour. sed., 
$3,210; 2-pas. cpe., $3,280; 5-pass. cpe., 
$3,380; 5-pass. town sed. (trunk), $3,635; 
2-pass. conv. cpe., $3,380; 5-pass. conv. 
sed. (trunk), $3,945; 8-pass. tour. sed., 
$3,105. 

CHEVROLET, Master Series—Sed., $730; 
coach, $668; cpe., $648; cab., $755; town 
sed., $689; spt. sed., $750. Deluxe Series 


Chrysler Six 37] 600- 695| 649- 695) | 645- 675| 565- 735] 575- 595] | | 695- 775| 745- 825) | 795- 865] 658- 735 
36] 525- 595| 395- 565| | 475- 525| | 450 | | 525— 595| | | | | 474- 556 
35] 395 | 365 | | 380 | 295 | 295- 385] 485 | 445 | | | 450 | | 346- 432 

Chrysler Eight °37| +795- 895| 699 | | 695 | | 645 | | | | | | 945 | 708- 808 
36 | | 595 | | 535 | | 695 | | 689 | | 850 | | 895 | 575= 812 
"35 | | | | | | | | | | | | | 

De Soto 37] 645 | 535- 585] 695 | 475- 545| 444- 587| 595 | | | 
"36 | | 445- 585) | 335- 495| 365- 395] 455- 545] 565 | | | 495 | | | 443- 512 














—Sed., $796; coach, $730; cpe., $714; spt. 
cpe., $750; town sed., $750; spt. sed., $817. 35 | | | 249 | 375 | 345 | | 445 | 395 | 245 | 280- 405 
coe Wen broush $96 tour browgh, | Dodse 87} 595-725] 465- G45| 595- 675] 495 625| 447— 557] 545-645! 689 | 645 |_| 69S__—| 85-695! _—| S82 660 
$078; (-dr. sed., $908; oe. tour. =. "36! 425- 535| 350- 515| 445- 545| 395- 489| 249- 425] 395- 479| 468- 575| 497 | 495 =| -495 | 397- 595) | 420~ 513 
L \—-Cpe., ° > rs. 9 

$1,160; tour. brough., $1,165; tour. sed., 35] 420 | 240- 375| 325- 395| 295- 345| 235- 299] 345 | 435- 469) 397 l | 385 425- 475| 495 | 363- 400 
*'DE. SOTO—Bus. cpe., $870; tour.| FordStandard _—__—*374_~365~ 505] 375- 535| 435- 465| 295- 475| 300- 409) 395- 445| 465 __| 385- 400] 525 _| 495- 525| 485- 525] 525 _| 420- 500 
brough., $930; 4-dr. sed., $958; 4-dr. tour. °36! 307- 394| 225- 425| 235- 395| 265- 445| 220- 335| 295- 300] 347- 430) 345- 355! 345- 395| 395 | 345- 465| 445- 475] 315- 404 
sed., $970; conv. cpe., $1,045; conv. sed., 
$1,375; 7-pass. sed., $1,195; lim., $1,285. ’35| 195- 325| 140- 295| 245- 295) 145- 255| 120- 169| 195- 285] 295- 325) | 265 | 295- 335] 275- 295) | 217— 286 
as. “aa ee mk as Sar, Ford DeLuxe 037 |_ 420-525] 485-550) ___|_375— 495| 327- 420] 395- 465/ 635 | | | 49S 545] 495- 545) 645 | 475-535 
tour. sed., $870; 4-dr. tour. sed., $910. » 

Feu, OS Bo—e-te, eee, Ge; Oe —————————— SE | A 08) 20D 908] 0 0H) 
sed., $685; cpe., $505. 65 h.p.—2-dr. sed. °35|_ 245— 295) 175 | 185- 274| 195 | 225- 295] 335- 385) | | 325- 415) 275- 345) 245- 298 

; ; “” ; delu: 

$665; 4-dr. sed., $701; cpe., $625; deluxe | Graham 37 | 465 | | | | | | 465 


2-dr. sed., $725; deluxe 4-dr. sed., $770; 
cpe., $685; club cpe., $745; conv. cpe., 
$770; conv. club cpe., $800; phae., $820; 
conv. sed., $900. 
GRAHAM — Standard cpe., $995; sed., 
$1,065; spec. cpe., $1,095; spec. sed., $1,- 
155; supercharger sed., $1,290; super- 
charger cpe., $1,230; cus. supercharger 
cpe., $1,320; cus. supercharger sed., $1,380. 
HUDSON, 112 Standard—3-pass. cpe., 
$694; 4-pass. Vict. cpe., $740; sed., $755; 
brough., $724; tour. brough., $743; tour. 


| 

°36 | Nl l l ! | 
395. | | 222- 365 

l 

| 


| 

35] 395 |_175 | | 295— 325| 179 | 245 |_ 345 
| 
| 


275 


Hudson Six 37 | 365- 595 | | | 565 | | 365- 580 
36 | | 365 | | 295- 425] 
35] 365-— 395) | 275— 295) 195 | 195 

Hudson Eight 37 | 695 | 595 


| | 
| | | 
36) 455-565] | | 495 | | | 
| | | 
| | | 


| 

| 

| 

| 
495 | | 353- 440 
| | | 275- 285 
| | 845 | 645- 770 
| 479- 525| | 476- 528 
| 
| 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 


sed., $775; conv. brough., $886; utility 35 
coach, $697; tour. utility —. erie; I | | | | | 

utility cpe., $724. Series 81, Terraplane | Hudson Terraplane 7) 54 395 

Sereteciiieieeti ie Gimme, Gemeinde nnn ses serene anansnenensenessnmicstlieensntesitiine taal eee 
$843; sed., $864; tour. sed., $884; 3-pass. 36 | | 265- 395] 345 | 345- 395| 279 | 345- 395) 395 | 395- 445) 575 | 368- 403 


cpe., $789; Vict. cpe., $833; conv. cpe., 
$926; conv. brough., $990. Series 84, Eight 
Deluxe—Brough., $1,028; tour. brough., 
$1,049; sed., $1,060; tour. sed., $1,080; 3- 
pass. cpe., $990; Vict. cpe., $1,031; conv. 


| | 
| | 
| | 
| | 
| | 
347 | | 
| | 
| | 
| | 
| | 
| | 
| | 


35] 319- 345) | | 295 | 245 | | | 345-— 375] | | 301- 315 


LaSalle 37] 925 | 775 | | | 676— 895] 875 | |. 975 | | | | | 845- 889 
36] 595- 675| | | 695 | 430 | | 745 | 675— 695| | 675- 695) | | 636- 656 


Se __errrr 00 $Y 

ee gh gens a ienais 35] 425- 535) | | 495 | | | | | | | | 685 460- 610 
nd. -ar. ” * , 

reg. six 4-dr. sed., $1,180; deluxe six 4- | Lincoln Zephyr 37] _875- 925| 795- 875) | 795— 895| 688- 795| 745- 785] l l | 995 | 895 | 995 | 848- 895 
dr. sed., $1,222; cus. six 4-dr. sed., $1,340; 

reg. eight ar, sed. $1.33; elu gat | 22) SS S06 1.66 1 648 ___|_{s95_|_ 695-7851 669 _|_ee 

1,465, ” * . ° . ” 

*EINCOLN-ZEPHYR—Cpe., $1,295;_ 2-dr. Nash LaFayette ||| 37] 575 | | | 495 595] 495 49S 595} || COS 78S | C(O 
sed., $1,355; 4-dr. sed., $1,375; lim., $1,550; 

conv. cpe., $1,650; conv. sed., $1,790. 36|_ 365 | | | 375 | | | | | | 565 | | 370- 465 
RE eT BOE. | areceernienernssonysanermanennnsensae it tmemtlemnalcenictininescemssalemmceilmasescosnnsmnd-anneuelinimnnnelisinnnneeenneieleannsnt tiles 
pass. tour. sed.. $1,385; 2-pass. conv. cpe.,| Nash TST | SAS SC|CC| CUT CdTSCCdTSCtitC*‘“‘LCSCSC*‘(§#*+*CLC#STQ™ GRO 
$1,420; 5-pass. conv. sed., $1,825. 

NASH, Master Series—Nash-LaFayette 36] 375- 430| 295- 345) | 565 | | 350- 495) | | | | 575 | | 426- 476 
sed., $880; 4dr. ‘sed. $850. Deluxe —Nash- 2. | [445 l l | | ] | ] | 350— 445 
LaFayette conv. cab., $940; 5-pass. cpe., | Olds Six *37| 625- 700| 595- 745! | 575- 698| 540- 595| 595- 625] |795 | 645 | (695 | | 633- 700 
$860; 2-dr. sed., $855; bus. cpe., $820; 4- . 

i ad. Ge cabana Geen. °36) 435-525) 390- 575| 395 | 445- 548) 345- 395| 395- 445) 477 | 497 | | 575- 595| 490 —| 625— 695| 461- 523 
cab., $1,090; 5-pass. cpe., $1,015; 2-dr. °$5| 375- 400| 295- 425) | 325- 375) 245- 289| 375- 395] | 395 ’ \ oan. one 
sed., $1,000; bus. cpe., $970; 4-dr. sed., : . 

$1,050. Ambassador Eight — Conv. cab.,| Olds Eight 37] 695- 795) | | 875 | | 595 | | | | 645— 835 
ak ten aoe. “t. iso; 4dr oo “91.300.” 36] 445— 595) 585 | | | | 465 | 495 | | | | 495- 595] | 497— 547 

OLDSMOBILE, Six—Bus. cpe., $870; | 8S 87 47S 85 395) tt St 38 488 
tour ‘sed. fo: ‘ar. sed., $007; ‘dr, Pontiac Six 00ST) 5 45— 675) 450- 650) 675 | 545- 645| 495-558) 545-595) S| 650 GIS TS | |: 573 GA 
tour. sed., $992; conv. cpe., $1,043. Eight 36! 400-525) 325- 475) | 345- 495| 243- 395! 345- 445} | 425 | 490 = |: 525 575 | 408- 483 


—Bus. cpe., $986; club cpe., $1,032; 2-dr. 


sed., $1,027; 2-dr. tour. sed., $1,053; 4-dr. | 395 | | 326- 373 


| 

| 

| 

"351 375— 425| 295— 390) | 275— 375| 199- 295| 350 | 
| | 595 | | 630- 662 

| 

| 

| 


| 
] 
| 
SS Sa ee ee OS Te See | omen Bight '37| 645- 695| 650- 695| l l | 
PLYMOUTH, Business Line—Cpe., $645; 36] 470—- 545) 
2-dr., $685; 4-dr., $730. Deluxe —Cpe., ! | | | 375- 550) | | | | 495- 525} | 446- 540 
$730; cpe. with r.s., $770; . ae. =: *35 | | | | | | | | | | | 
— cn. te tae ae fn. | Packard 120 *37| 765-795! 685- 845| 900 | 545- 795| 697 | | ] | }945 | | 756— 830 
$1,095. 36] 595 | 575- 595) | 495- 597| 444- 497| 485- 565) | 6 | | 545- 685) 795 | 589- 633 





PONTIAC, Six—Cpe., $835; spt. cpe., 
$891; cabr., $993; 2-dr. sed., $865; 2-dr. 35] 475 | 395- 495) | 395 | | 550 | 475= 495) | | | | 458- 482 
tour. sed., $891; 4-dr. sed., $916; 4-dr./ Plymouth 37] 450- 600| 350- 545) 535 | 495- 545! 439- 445| 465- 555] 615 l l l | 625- 664| | 502- 570 





tour. sed., $942; conv. phae., $1,310. 





a: oa — = f 7. —: — ’36) 295- 485| 245- 455| 345- 445| 345- 385| 233- 369! 325- 465| 489 | 375— 447 | 445 | 525 | 495- 595] 374- 467 
$960; 4-dr. sed., $980; 4-dr. tour. sed., 351 265- 395| 235 | 325- 345! 245—- 315) | 295- 325 l | | 365 | 375 | | 301- 341 
SE eel 


$1,006; conv. phae., $1,353. 

PACKARD (5-wheel equip.), Six—4-dr. 
tour. sed., $1,070; 2-dr. tour. sed., $1,040; 
club cpe., $1,020; 2-dr. 4-pass. cpe., $1,135; 
bus. cpe., $975. Elight—4-dr. tour. sed., 
$1,325; 2-dr. tour. sed., $1,295; club cpe., 
$1,270; 2-dr. 4-pass. conv. cpe., $1,365; 


Plymouth DeLuxe 971 515- 625) 500- 595: 545 | 495— 575| 445= 497) 445- 565 | | 625- 645| 510- 578 
36] 195 | 385- 465; | 395 | 295- 399) | 519 | 427- 455| 435 | 525 | 390- 545! 565- 575! 443- 481 
*35| 275- 395) | | 195—- 325| 297 l | 419 Nl | 395 | 450 | 445 | 340- 375 


Se SSS sss sss Ss Ssh en 
Studebaker Dictator 37 | | 495— 645} | | | | 845 | 495- 745 








| | | | 
conv. sed., $1,650; bus. cpe., $1,225. Eight °36| 465-— 495! | | 46 | | - 570 
Deluxe—4-dr. tour. sed., $1,540. Super —_— SB Sd 
Eight—4-dr. tour. sed., $2,790; 4-dr. tour. 35] 425— 445) | | | | | | | 325 | | | 375— 445 
sed., $2,995; club sed., $2,990; 5-pass. cpe., ' 
ait Ge, Gna. ae, ek Sade. 6. Studebaker President 37) 775 | | | | | | | | | | 745 | | 745- 775 
pass. conv. cpe., $3,210; Vict., $3,670; 7- 36 | | | | | | | | | | 645 | | 645 
Twelve—4-dr. tour. sed., $4,155; club sed., "351 445 | | ; ; 
$4,255; 5-pass. cpe., $4,185. | | | 445 
Meee ra Commander — 3-pass. | Willys °37| 335- 425| 325- 350 265- 325) | 295 | 345 l | 365- 395| 475- 565| 344- 386 
us. cpe., ; 3-pass. cus. cpe., $900; ; - 
club sed., $955; cruis. sed., $965; conv. — — ’36| | | | 245 | 175 | 235 po 295-295-399) 229- 250 
sed., $1,315. State Commander — 3-pass. 35] | | | | | | | | | | 225 | | 225 


cus. cpe., $965; club sed., $1,030; cruis. 
sed., $1,040; conv. sed., $1,365. State 
President—3-pass. cus. cpe., $1,130; club 
sed., $1,195; cruis, sed., $1,205; conv. sed., 
$1,555. 

WILLYS—Stand. cpe., $499; deluxe cpe., 


————ae 
National Average, All Makes, $466-$525 


Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled 
exclusively by Automotive News as a copyrighted feature. This is the first time anywhere that bonafide top and 
$574; stand. clipper, $539; deluxe clipper, | bottom prices have been compiled from published figures to establish the trend of the market and the resulting 
sed., $614; custom 4-dr. sed., $700. national index. Where no prices are quoted, no car of make and model was offered during the period covered. 


| 645- 745) | 775— 795| 601- 649 ° 
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ae ished like a bay t 
ahs sean flourishe ike a bay tree 
sities ce the first of the year. Be- 
529- 577 Jive it or not, Reo increased its 
377- 421 Jytlet total by 314 since the 
815~ 862 jirst of January up to the end 
81 5g, jot June, the largest increase for 
——<— |, similar period in the history 
445-525 | + the company and even a 
462~ 540 | Jight increase over the era in 
355- 449 Iwhich passenger cars also were 
285-326 puilt. ‘ ‘ 

545~ 608 
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THE MAIN OFFENSIVE from 
now naturally will be the speed 


- 
~ 

' 
—_ 
ow 
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22-356 Fwagon which has made Reo so 
58-735 J prominent as a truck builder. 


When the speed wagon was 
launched in 1917 it upset all the 
traditions of truck manufacture, 
peing generally accredited with 
being the first commercial ve- 
hicle to fit pneumatic tires as 
stock equipment. In 1919 Reo 
sld 20,000 of the _ speed 
wagons. At that time it was the 
best yearly record of any truck 
concern, it is claimed. Over 
the years, even when Reo was 
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20- 513 Tiwiding passenger cars, it was 
63- 400 }the meal ticket for the com- 
20- 500 |pany and it promises to con- 
15- 404 | tinue to be that. 

a aes * * * 

17- 286 . 
5-535 | LEAVING Reo to lunch with 
—— [Clarence Carleton, president of 
0- 445 Tithe Automotive Parts and 
5- 298 | Equipment Manufacturers Assn. 
5 and as a home town boy vice- 


president of Motor Wheel Corp., 
of Lansing, I picked up a noon 
paper and discovered that 


sl | 
& 


a 


5- 580 | Michigan’s state capital has 
3- 449 | joined up with the nation-wide 
5- 285 Crusader movement started by 
—— {George Mason, president of 
5- 770 | Nash-Kelvinator and is waving 
6- 528 Ithe banner, “Sales Mean Jobs”. 


The campaign now is on in 
Lansing, thanks to this same 


T 
a 
— 
on 


—— jCarleton, who organized his 
B- 403 | fellow manufacturers, including 
l- 315 | Oldsmobile and Reo. 

5— 889 The manufacturers kicked in 
;- 656 | With sufficient cash to run an 
- 610 advertising campaign in the 


Lansing paper. Each day there 
is a half-page ad, designed to 
bring buyers into the market. 
The copy is changed daily— 
sometimes a letter from an em- 


t 
oo 
& 


ae 
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— 620 ‘ 
——— #ploye of some company testify- 
- 465 Ting to the good the crusade is 
Ps doing him and his employer; 
- 620 | sometimes an employer will tell 
~ 47g | that “our recent summer sale 
— was a real success. Things look 
—445 | very optimistic for fall.” 
- 700 * * & 
- 523 A WISECRACK which came 
- 380 | Over the desk: “There are some 
~ $35 | automobile dealers who evident- 
—_ ly think that reconditioning a 
- 547 | used car means setting back the 
- 448 | speedometer.” 
- 641 * * * 
- 483 “HARDLY a man is now alive 
373. | Who remembers that famous day 
662 and year.” A memory whisp— 
— Longfellow’s stirring poem about 
540 | Paul Revere’s ride, but singular- 
___| ly applicable to the yarn I have 
"930 | tO spin about this being the 
633 golden anniversary of the pneu- 
— matic tire, without which the 
482 automobile industry would be 
570 | but a shadow of its present self. 
467 Fifty years ago Friday one 
rs James Boyd Dunlop applied for 
— a patent for “an improvement in 
578 | tyres of wheels for bicycles, tri- 
481 cycles or other road cars,” which 
375 patent was granted by the Brit- 
poe ish government to an Irish vet- 
1% erinary surgeon who had invent- 
570 | ed “a hollow tyre or tube made 
445 of India rubber or other avail- 
775 + | able material, said tube or tyre 
=’ to contain under pressure or 

| Otherwise and to be attached to 
— | the wheel or wheels in such 
386 method as may be found most 
250 | available”. 

* * * 

an OUT OF THIS came _ the 
a House of Dunlop, which in those | 
1 | early days had the market cor-| 
1 nered. And the House of Dunlop | 
' made hay while the sun shone. | 
; By the time others came into 


the picture, Dunlop was far out 
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in front. Naturally, the pneu- 
matic remade the bicycle busi- 
ness not only of Great Britain 
but also of the United States. 
Solid tires and even cushion 
tires, which came in between 
the solid and the pneumatic, be- 
came drugs on the market. Be- 
cause of it the bicycle business 
became a giant industry and we 
all were air-minded when the 
horseless carriage came along. 
The rest of the story you all 
know. 
* * + 


BUT MY story-telling in this 
week’s column is confined to the 
first public appearance in the 
United States of the pneumatic 
and, of course, it is tied up with 
cycling. My old photographic 
scrap book has furnished the 
proper cue—a picture taken in 
Peoria in 1889—I think that was 
the year. The Peoria Bicycle 
Club of Peoria, Ill., had staged 
a race meet on its famous dirt 
track. Gathered there were all 
the racing stars of that era, 
among them being Arthur Zim- 
merman, Pete Berlo, Charley 
Dorntge and the toothpick Hoy- 
iand Smith, all riding solid-tired 
bicycles. 

In the lineup was Herbert 
Laurie of England, a good rider 
but far from being a star. His 
racing wheel was fitted with the 
new-fangled invention, the pneu- 
matic tire. Few at that Peoria 
meet ever had seen one, let 
alone ride a bicycle so equipped. 
But the air-filled tires gave 
Laurie a tremendous advantage 
over his rivals and he rode rings 
around ’em. From then on solids 
were in the discard, although it 
took four or five more years be- 
fore pneumatics became the uni- 
versal equipment. 

7. + + 


SPINNING this yarn leads up 
to an aftermath—the interna- 
tional championships held in 
Chicago in 1893. One of the 
events was the high-wheel or 
“ordinary” championship, which 
was run more for sentimental 
reasons than anything else, for it 
was planned to abandon it after 
this one meet. In it was Arthur 
A. Zimmerman, America’s cham- 
pion who had made racing his- 
tory on his Star solid-tired bi- 
cycle, the machine with the lit- 
tle wheel in front and whose 
motive power came through lev- 
ers operating up and down in- 
stead of by pedals. 

Everyone wanted Zimmy to 
win the last of the high-wheel 
championships. But it looked 
dark for him when there ap- 
peared on the track as the only 
other contestant O. W. Neis- 
wonger, a second rater, from 
Ohio with what we called a 
geared ordinary—pneumatic 
tired and with the gears in the 
front wheel which was under- 
sized compared with the front 
wheel of the convential ‘ordin- 
ary”. It looked dubious for 
Zimmy, for the Buckeye seemed 
to have the race at his mercy. 
He probably would have won, 
except that a sympathetic official 
quietly jabbed a knife blade 
into the front tire. It wasn’t 
until the home stretch that the 
tire went flat. He finished but 
a dozen yards behind Zimmy, 
who went down into history as 
the last of the high-wheel cham- 
pions. 

* * ~ 

“Just now I’m reading ‘Sparks’ 
of July 9 and thinking about 
having lunch in another hour 
with President Franklin D. 
Roosevelt on Treasure Island,” 
writes Bill Hughson, of San 


Francisco, oldest Ford dealer in| 


captivity. “San Francisco and_| 
the bridges look very beautiful 
and the streets look like San 
Francisco has turned out in 
| masses to see our President. 
“Now, back to what I started | 
'to say. I don’t want to take any-| 
thing away from our dear pal, 


P 
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FROM THE EDITOR’S Scrap Book comes this oldpicture, which is a history-making record of the first 


appearance of a pneumatic-tired bicycle on an Americanrace track in about 1889. 


It shows the start of the half- 


mile invitation race at Peoria, ll., which brought together the leading riders of the time. From left to right, 
the first four stars shown are Pete Berlo, Charley Dorntge, Hoyland Smith and the mighty Arthur Zimmerman, 


each riding solid-tired bicycles. On the pole, extreme right, is an Englishman, H. E. 
Despite the fact that Laurie was a second-rater in comparison with his American rivals, he 
Thus was the superiority of the pneumatic tire over the solid con- 


shod wheels. 
made monkeys out of the U. S. 
vincingly demonstrated. 


Jim Levy for being the first 
dealer to sell a car on time—in 
1906, but I remember in 1904 I 
sold four Fords on time for a 
taxi business; and if I had taken 
this sale seriously, never would 
have sold on time again because 
my troubles started right then. 
I remember one of my boys, Lou 
Viddy, started in the taxi busi- 
ness and went broke in 60 days 
and back came the cars. What 
a headache!” 





Funeral Rites/ 


Held for Averill, 
Ex-Nash Official 


RACINE, Wis.—Funeral serv- 
ices were held here Tuesday for 
David Merrill Averill, retired 
Nash Motors executive, who died 
July 19 at his home here. 


Mr. Averill, who was 59, start- 
ed with the Dort Carriage Co. 
in 1898 just prior to start of 
manufacture of the Dort auto- 
mobile. He was general manager 
and vice-president of the Dort 
company when W. C. Durant be- 
gan experimental work on the 
Chevrolet car, and went with 
Durant to Chevrolet for a year. 
He returned to Dort until 1924, 
when he came to Racine as gen- 
eral manager for development 
and manufacture of Nash Motors 
parts. 


Until retirement a year ago be- 
cause of illness, Mr. Averill was 
general manager of the Racine 
plant as well as works manager 
of Nash’s Kenosha and Racine 
plants. 





Sales Continue 


To Rise Sharply 


TOLEDO.—Sales increases re- 
ported by Joe E. Adams, sales 
manager of the Toledo Steel 
Products Co. continue in the 
face of the recession and general 
inactivity in the automotive 
service industry. 

After announcing an increase 
of 16 per cent on all lines for 
the first quarter of 1938 over 
the first quarter of 1937 in April, 
Adams reports that May sales 
this year exceeded sales in May 
1937, by 41 per cent, while the 





champions. 


Laurie, with pneumatic- 


Cadillac Dealers’ Stocks 
_Of Used Cars at Low Ebb 





DETROIT.—Sounder used car 
merchandising, coupled with the 
industry’s drive last spring 
which focused the attention of 
buyers on used car values, had 
a salutary effect on Cadillac- 
LaSalle dealer stocks during the 
first six months, D. E. Ahrens, 
general sales manager said Fri- 
ay. 
“With the general decline in 
new car sales, the used car 
market obviously has not been 
as glutted as in some former 
periods,” he continued. “How- 
ever, there are many points on 
the six-month report that indi- 
cate an improvement in used 
car methods. 

“For example, in the first six 
months Cadillac distributors sold 
within 18 per cent of their dol- 
lar volume of the similar period 
last year. 

“The average selling price per 
unit was $342 against $325 a 
year ago. 

“Since Jan. 1, dollar inven- 
tory has been reduced 25 per 
cent and unit inventory 23 per 
cent. In 1937 the reduction was 
less than 1 per cent. 

“Stocks were lower on July 
1 than they have been for a 
number of years on the same 
date. 

“All of these accomplishments 
cannot be dismissed with the 
statement that betterment re- 
sulted solely because fewer 
trade-ins were handled. We 
might more normally have ex- 
pected used cars to approximate 
the new car sales trend.” 

“Cadillac has given increas- 
ing thought to used car market- 
ing and kept a vigilant eye on 
the stocks of its dealers. 

“We have established a de- 
partment that treats used cars 
as a specialized operation in- 
stead of viewing the used car 
as an orphan of new car sales,” 
Ahrens explained. “Through the 
year we have constantly been 
alert for marketing tips and 
promotional helps. At least par- 
tially because of this activity 
our dealers have registered a 
steady decrease in inventories 
since mid-April, a period when 
stocks generally rise.” 

Novel promotional material in 


company’s business for the first| the Cadillac-LaSalle used car 


five months of 1938 is 26 per cent 
over the same period last year. 
It is notable that these increases 
follow a general sales increase 
in 1937 over 1936 of 52 per cent. 


Helper Spring Offered 
CHICAGO.—Maremont Automo- 
tive Products, Inc., has just an- 
nounced a new helper spring, de- 
sense to fit the 1938 Ford one-ton 
truck. 


AN’'s Almanac, published once a| manager, 


year, is considered THE reference 
book wherever automotive informa- 
tion is desired. 


merchandising has included a 





GM’S Saginaw Division 
Returns 800 to Work 
SAGINAW, Mich.—Eight hun- 
dred employes of the Saginaw 
Malleable Iron division of Gen-| 
eral Motors Corp., returned to| 
work Monday for the first time | 
since June 24. 
William H. Doerfner, plant) 
said that the plant} 


| would be operated on a full-| 


time, five-day week. 


to boost “specials” and _ sales, 
and literature of the expensive 
type adopted previously only in 
new car campaigns. The theme 
of all display and advertising 
pieces, at the same time, has 
been directed toward emphasiz- 
ing the proved excellence of 
Cadillac-LaSalle dealer recon- 
ditioning standards. 


July Car Sales 
In Seattle Hold 
At June Level 


SEATTLE.—July new car sales 
here are showing a better than 
usual comparison with June; for 
the first 16 days in King County 
(Seattle) the total is 362 units, 
nearly the equal of last month. 

Meantime, a decision has been 
reached to hold no general auto- 
mobile show in Seattle for 1939, 
but open house is a likely sub- 
stitute, probably for week of 
Nov. 11-19. 








‘Courtesy Week’ to Open 
in Chicago Next Week 


CHICAGO. — On the premise 
that courtesy and consideration 
are the prime factors in cutting 
down the number of traffic acci- 
dents, the Chicago Automobile 
Trade Assn., along with automo- 
bile clubs and organizations of 
every type, prepared for “Cour- 
tesy Week” under auspices of 
the Keep Chicago Safe commit- 
tee, starting Sunday and contin- 
uing through July 30. 


The CATA handled the distri- 
bution of placards for placement 
in dealer establishments and of 
flags for dealer and customer 
cars, all calling attention to the 
special campaign. It also publi- 
cised a set of “courtesy” rules 
for motorists, including dimming 
of glaring headlights, minimum 
blowing of horns, keeping to the 
right when traveling at a slow 
pace, slowing down at intersec- 
tions and observance of speed 
laws and stop signals. 
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Motor Stocks Continued to Register Strong Gain 
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nl & kane sites. te e 'ne,! angle. Is it “informed” buying tax of undistributed profit Sur- frair, 
averages registered aber = ee 9 . Y This is equal to $2 18 + an —y 
: is it public partic:pation ; will 
strong gain. Sa aes 9 ones inance ompany on 2,661,204 shares (par $12.50) : 
News from the motor centers ater tie Rr Ravers! of common stock and compares a 


was read avidly and apparently 
the market was looking ahead to 
the fall upturn in automotive 
activity. The parts and acces- 
sory companies, expected to be 


Britain’s Record 





range business outlook? Time| Petition with banks on a broad- greater.” 
1937 Car Output will answer that question and,|¢r scale unless they loan more  «]t must be remembered that TC 
E d 500 000 of course, all the others. money, and urged them to usurp the banks are now loaning great GE Sales Show of tl 
xceeas The Automotive * News stock| ‘he, function of finance com- gums of money to the finance this 
’ e Au the field of instal . 9, in? 
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Altogether, during the year 
326,793 new cars were sold, or 
24,000 more than in 1936, and 
the number of vehicles per 1,000 
people rose to 51.2. The number 





Wall Street would like to have 
the answer to those questions. 
One thing is certain and that is 
that some who were bullish a 
few weeks ago, on stocks, are 
more cautious now. Is that be- 
cause they think stocks simply 
have risen too fast, or because 
they are doubtful on the longer 


vehicles, created good feeling in 
the Street. The Automotive 
News story of last week on the 
drop in used car stocks and the 
possibility of a shortage this fall 





Statement Hit by NASFC 








CHICAGO.—The statement 
this week by Jesse Jones, chair- 
man of the Reconstruc- 
tion Finance Corp., wherein he 
threatened government com- 


“But when Mr. Jones says 


that banks could render this | 
service at much lower interest | 
rates and at a good profit to} 


in proportion to the funds in 
use, than they are for a bank, 
because the number of accounts 
involved and the number of col- 
lections made are many times 


as the finance companies now 
have. They would not be able 
to cut rates to the public very 
much, if at all, and still make 
any profit out of the new ven- 





with $11,856,194 or $4.46 a share 
for the 12 months ended June 
30, 1937. 

Owens-Illinois Glass declared 
a dividend of 50 cents a share 
on the common, payable Aug. 
15. The company paid 25 cents 
in the previous quarter. 








amounted to $13,176,956, com- 
pared with $26,293,604 for the 
first six months last year, a de- 
crease of 50 per cent. This six 
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| NEW YORK.—A conception of 
jnotor tarffic facilities in the 
yorld of tomorrow, in which 
xpress boulevards will carry 
vith ease an unbelievable vol- 
ume of traffic at high, controlled 
peeds, with day and night driv- 
ng equally safe and with acci- 
jents almost impossible, will be 
grojected in the General Motors 
exhibit at the New York World’s 
fair, according to William S. 
Knudsen, president. The exhibit 
will be known as “Highways and 
Horizons.” 

“Designed by Norman Bel 


LOF Boosting 
Operations to 


50% of Normal 


TOLEDO. — With reopening 
of the Rossford plate glass plant 
this week, the six plants of Lib- 
bey-Owens-Ford Glass Co. are 
now operating at about 50 per 
cent of normal with 3,900 work- 
ers. 

An official said the company 
has rehired 1,390 workers dur- 
ing the last three months. 

Three of the glass plants are 
at Toledo and the others are at 
Ottawa, Ill.; Charleston, W. Va., 
and Shreveport, La. 


25 Are Added 
To AERA Roster 


INDIANAPOLIS.—Automotive 
Engine Rebuilders Assn. an- 
nounces the following additions 
to its roster: 


Active members: Dan Carroll 
Motor Supply, Marquette, Mich.; 
C & D Auto Supply and Radio 
Co. Cincinnati; Smith Auto 
Parts, Inc., Portland, Ore.; Mack 
Boring & Parts Co., Newark, N. 
J.; Lewis Motor Supply, Water- 
loo, Ia.; Christie Thomson, Inc., 
Worcester, Mass.; Oman Machine 
Works, Wilmar, Minn.; Alden 
Auto Supply Co., Joliet, Ill.; M 
& L Motor Supply Co., St. Paul, 
Minn.; Perkins Motor Parts, Se- 
attle; American Gear Co., Wichi- 
ta, Kan.; Taylor Automotive 
Supply Co., Detroit. 

Genuine Auto Parts Distribu- 
tors, Inc., Lorain, O.; Jakes 
Auto Parts, Williamsport, Pa.; 
Southern Bearing and Parts Co., 
Atlanta; Auto Parts & Tool 
House, Lafayette, La.; United 
Auto Parts Co., Ltd., Montreal: 
Bennett & Elliott, Ltd., Toronto; 
Levy Auto Parts Co., Toronto; 
New Zealand Grinding & Gear 
Co., Christchurch, New Zealand; 
W. L. Ryan, Pty. Ltd., Mel- 
bourne, Australia. 

Associate members: H. A. 
Montgomery Co., Detroit; Allen 
Electric & Equipment Co., Kala- 
mazoo, Mich.; Ertel Machine Co., 
Indianapolis, and Super Tool Co., 
Detroit. 
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GM Exhibit to Project 
Traffic of the Future 


Geddes, the exhibit will present | 
a living panorama of what traffic 
control methods and automobile 
transportation on the superhigh- 
ways of the future may conceiv- 
ably be like,” Knudsen said. 


“It will allow the man in the 
street to project himself into 
the future, to be a part of that 
future and to see the motor 
traffic of the future in action, 
together with its corresponding 
social and economic implications. 
The exhibit will offer a dramatic 
visual demonstration of how 
progress in transportation is re- 
lated inseparably to progress in 
in civilization.” 

In presenting the Geddes de- 
sign, Knudsen pointed out that 
it had been created and based on 
an extensive survey by Geddes’ 
organization, together with study 
and approval by leading traffic, 
highway and safety authorities. 


Visitors will begin their tour 
of “Highways and Horizons” in 
4 spectacular plaza just inside 
the main entrance to the Gen- 
2ral Motors building. Seated in 
comfortable chairs mounted on 
2 continuous, moving escalator. 
they will be transported over 
what will appear to be many 
miles of future express super- 
highways and feeder roads con- 





necting these highways with 
oresent roads. 
The transportation arteries 


will be seen as they pass by 
large cities; at superhighway 
intersections; in open and in 
mountainous country; at night 
and in numerous other manifes- 
tations of the wonders of future 
vehicle transportation facilities. 
At times the spectator will have 
the sensation of seeing these 
things from an altitude of hun- 
dreds of feet above the earth, at 
other times at close proximity. 
Sound effects and the voice of 
a narrator will be heard only 
within the shell of the visitor’s 
chair. 


The tour will be climaxed 
when the visitor emerges from 
his traveling chair onto a full- 
size street intersection in “The 
World of Tomorrow”. Extending 
for more than a city block in 
‘our directions, the spectacular | 
street intersection will present a 
living picture of the architecture, 
motor traffic regulations and | 
pedestrian facilities of the fu-| 
ture. | 


To accommodate this feature | 
of the exhibit as well as the| 
numerous displays and product | 
demonstrations of the corpora- 
tion, the General Motors build- 
ing will occupy a 299,439 square | 
foot plot. 


New Plant Ready 


WARREN, O.—The new $400,000 
plant of the Sunlight Electric, di- 
vision of General Motors Corp., here 
will be ready for operation July 15, 
according to John B. Estabrook, gen- 
eral manager. The plant, 240 feet 
wide and 520 long, provides 125,000 
square feet of floor space. 
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THERE’S ACTION in the sleek, graceful 
lines of this new Chris-Craft 40-ft. specially 
equipped Sport Fisherman ... action in its 
smooth operating, powerful engines, in its 
broad beamed hall, in its special fishing 
equipment that will = the heart of any 
true fisherman. Here, indeed, is the world’s 
No. 1 fishing boat. A 40-ft. Double Stateroom 
Chris-Craft with such special equipment 


SPEED, BEAUTY, UTILITY AT A SENSA- 
TIONAL LOW PRICE ... You get all of 
these plus the prestige of Chris-Craft owner- 
ship when you buy a new 15-ft. Sportsman 
or 15%-ft. Runabout (Runabout shown 
above). Both are boats after your heart—al- 
ways ready for action... ready to take you 
racing overthe water at speeds up to 33 m.p.h. 


hes i” gp tly 
Ar mee P 


CHRIS-CRAFT 


CHRIS-CRAFT CORPORATION 


DETROIT ROAD, ALGONAC, MICHIGAN 
Direct Factory Branch: 83 East 45th Street, New York, N. Y. 
Chicago Display: 1200 S. Michigan Avenue, Chicago, III. 


wate ha tin 


NEW 24-FT. CHRIS-CRAFT UTILITY 


CRUISER. A beautiful boat for fishing, out- 
ings, week-end cruising, commuting and 
general utility needs. This sturdy, depend- 
able boat has two berths forward, a toilet, 
and plenty of storage space, double-planked 


added as: crow’s nest, harpoon ps flying 
bridge (with dual control and automatic 
steerer), ship to shore telephone, outrig- 
gers, shower bath, electric refrigeration, 
refrigerated bait boxes — in fact, everything 
for fishing. New 40-ft. Chris-Craft Cruisers 
are selon from $8290. Prices of specially 
equi ped 40-ft. Fisherman, as shown above, 
will Pe furnished on application. 





... feady for fishing, water sports or pleas- 
ure cruises. They are ideal for lakes, bays or 
rivers. They’re easy on your pocketbook, too, 
for you can operate one of these sensational 
new Chris-Craft for as little or less than it 
takes to run a low priced car! Chris-Craft 
Sportsmen are priced from $895 ... Run- 
ous from $955, complete, ready to run. 





Philippine mahogany bottom, permanent side 
wings, suspension rubber engine mountings 
and clutch control. Wide engine options give 
speeds from 22 to 38 m.p.h. Priced from 
$1890 f.0.b. factory. See the nearest dealer or 
mail coupon below for free booklet TODAY! 


DEALERS—'#’rite for data on the Chris-Craft franchise in open territories 


WORLD’S LARGEST BUILDERS OF MOTOR BOATS 


Detroit Road 
Algonac, Michigan 
Send FREE 4-color booklet. 


Name 


Address _— 
City and State 
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@ The biggest news in the Industry 
today is: 


Willys Reduces Prices! 


That means BIGGER VOLUME for 
Willys dealers. 

Of equally great importance to Willys 
dealers is the new and GREATER 
PROFIT PER CAR. This is YOUR 
opportunity to make money! 
















You don’t need big capital with the 
new Willys proposition to set your- 
self up as an outstanding car merchant 
in your town. 


You do need VISION—to see the 
great scope and volume possibilities 


FOR BETTER TIMES—SELL WILLYS 








of the Willys Policies. An ex- 
tremely low price —half-the-gas 
economy—top ranking style—qual- 
ity clear through—(Here’s a hint— 
Willys engineers aren’t sleeping.) 
Vision to recognize these additional 
facts: Willys being priced so low 
opens up a NEW CLASS of buyers 
who formerly bought used cars. There 
are TWICE as many of these buyers 
in any town as there are buyers for 
low-priced cars, other than Willys. 
So—Willys dealers have THREE 
TIMES as many prospects as other 


dealers in low-priced cars. FAST 
TURNOVER! 


HALF T 


ENSATIONALLY 
REDUCES PRICE 


charges not included. 
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Willys is fair and liberal. Believes 
YOU are the kingpin in your town. 
Believes “the dealer is right.” 


—And that isn’t all to the Willys 
proposition by a long shot. If you’ve 
got a little capital and a lot of vision 
WIRE for ALL the facts. Willys- 
Overland Motors, Inc., Toledo, O. 


... delivered at Toledo; Federal, State and 
local taxes and transportation 


Extra Quality Features 
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Sell Scores Of 


SOLID STEEL TOP AND BODY 
POWERFUL FUEL-SAVER ENGINE 
EXTRA-WIDE ROAD VISION 
HEAVY GAUGE STEEL K-X FRAME 


FRONT SEAT WIDER THAN 
“OTHER THREE” 


OVERSIZED BRAKES 
BIG, AIRPLANE-TYPE HYDRAULIC 
SHOCK ELIMINATORS 


